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THE 
WELL-HEDGED 
ESTATE 






Ore 


ZEsop CIRCA 600 B.C. 


It was a beautiful vineyard, 
but the stupid young heir 


ip couldn’t stand the hedge that 


PCS surrounded it. He complained 
bitterly that it couldn’t pos- 
sibly bear grapes—and finally 
had it torn out to make room for 
more vines. 

Suddenly helpless before the ravages 
of man, beast, and nature, his entire 
vineyard was quickly destroyed. 


In other words, Aesop thought that 
protecting your property was at least 
as important as possessing it—which is 
just how we feel about it, too. 


Particularly when we see some widow 
for example, with a portfolio of per- 
fectly sound common stocks begin to 
lose her perspective. 


She starts out to protect %wm, J 
her principal, selects the ey ¥ 
best investment stocks she {38 [ys 
can find, and is more than “~Gaae 
satisfied’ with a return of &® 
4% or so on her money. 


Then the market goes 
up ... she has modest 
profits in addition to her dividends—but 
she keeps hearing about stocks that 
move faster—and farther. 


So over a period she begins shifting her 
funds into more and more speculative 
stocks, gradually tears down the hedges 
that protect her estate. 


And that’s too bad. Because stock 
prices still move both up and down, 
and only those who can afford to lose 
can afford to speculate. 


So if you’re not satisfied that your pres- 
ent portfolio is in proper focus, it would 
probably pay you to get an objective 
review. 


Our Research Department, for example, 
will be happy to analyze your holdings 
‘without charge or obligation of any 
kind. Just address your letter to— 










Wa ter A. SCHOLL, Department SE-63 
MERRILL LYNCH, 


PIERCE, FENNER & BEANE 
70 Pine Street, New York 5, N. Y. 
Offices in 108 Cities 














Where the Missouri meets the 
Mississippi, industry finds the 
center of the nation’s largest 

inland waterways system. 


Another of the many 
important reasons 
why so many new 
firms have located 
in Union Electric 

territory... 





Unlimited fresh water supply at your front door! 


In the Union Electric territory, 
there are more available locations 
with access to unlimited quantities 
of river water—both for transport 
and industrial use—than in any 
other comparable area of the nation! 


WATER AND WATERWAYS 


In St. Louis as well as the attractive 
smaller nearby communities along 
the banks of the Mississippi and 
Missouri rivers, water for industry is 
abundant. Excellent purification and 
distribution facilities provide a low- 
cost water supply exceptionally free 
of bacteria, with superior potability, 
without objectionable mineral 
content. 


LOWER SHIPPING COSTS 
St. Louis is at the center of the Missis- 
sippi River inland waterway system, 
largest inland waterway in the world, 
13,494 miles of navigable rivers and 
canals—more mileage than any 


single railroad system in the nation. 


The Mississippi River system con- 
nects 29 of the principal industrial 
centers of 20 states in the Mississippi 
Valley, with a total population of 
more than 13,000,000—serving by 
joint river and rail system a pop- 
ulation of more than 65,000,000. 





Other important reasons for locating 
plants, branch offices, and businesses 
in the Union Electric area: 


Near Population Center of U.S.... 
now less than 150 miles away and 
moving steadily toward St. Louis. 


Superior Rail and Highway Trans- 
port... nineteen trunk line railroads 
enter. Extensive air and highway 
systems operate from modern ter- 


A Skilled, Diversified Labor Pool... 
no single industry employs more 


Union Electric System 





Comprising Union Electric Company of Missouri « 
Missouri Power & Light Company « Missouri Edison 
Company « Union Colliery Company » Poplar Ridge 
Coal Company 





than 8% of the labor force. 76% of 
the industries classified by the U.S. 
Census Bureau are found here. 


Low-Cost Power in Ample Supply 
...the Union Electric system sup- 
plies low-cost electricity from a grow- 
ing power pool capable of handling 
largest industrial requirements. 


Abundant Natural Resources... raw 
materials from farms, forests, mines 
are fully available. Oil and gas trans- 
port systems provide easy access to 
all types of petroleum products. 


INVESTIGATE THESE 
ADVANTAGES 


Find out how the nation’s most 
widely diversified industrial area fits 
your requirements. For information 
—full and confidential consideration 
—please address inquiries to: J. E. 
Johanson, Industrial Development 
Engineer, 315 N. 12th Blvd., St. 
Louis 1, Missouri. 





MISSOURI 























- Nation’s Income Climbing New Peaks 


With prices stable, gains in income have come from 


rising production and trade. Momentum alone should 


keep business at a high level for some time to come 


| 8 yp the first quarter of the 
current year, Gross National 
Product amounted to $375.3 billion 
at an annual rate. This topped by $6 
billion the previous peak established 
in the second quarter of 1953. 
Further progress was shown in the 
second quarter, with a gain to $384.8 
billion, and data just released for the 
July-September period show con- 
tinued improvement, GNP having 
advanced to $391.5 billion. Practically 
all of this progress represents higher 
levels of production and trade, since 
prices have shown very little change 
over the past year or so whether 
measured by wholesale quotations or 
living costs. 

With only one exception, all com- 
ponents contributed to the latest rec- 
ord achievement. Outlays by in- 
dividual consumers, quantitatively the 
largest. single factor, rose by $5 bil- 
lion to a $256 billion rate. For the 
third quarterly period in a row, new 
peaks were established in all three of 
the major expenditure categories: 
durable goods, non-durables and serv- 
ices. Government outlays also ex- 
panded, largely because of the grow- 
ing needs of State and local units. 

The three most volatile components 
cf GNP (which together comprise 
“gross private domestic investment” ) 
also gained. Spending for producers’ 
durable equipment finally exceeded 
the rate witnessed two years earlier, 
while new construction added one 
more peak to those it has been com- 
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piling since the spring of 1954. Busi- 
ness inventories rose at a $2.4 billion 
annual rate, and thus augmented 
GNP by that much, but this can ac- 
tually be viewed as a decline from 
the second quarter rate since in that 
period inventory accumulation had 
amounted to $4.3 billion. 


Sales Push Forward 


The moderate pace of additions to 
business stocks has highly favorable 
implications. Ii indicates that demand 
from final consumers is just about 
keeping pace with the record-break- 
ing level of production, and strongly 
suggests that there should be no 
necessity for a reduction in output 
over the coming months. On many 
occasions in the past, sharper gains 
in inventories than in sales have con- 
tributed to subsequent recessions. But 
the rise in goods on hand thus far in 
1955 has merely retraced the drop 
shown during the last nine months of 
1954, leaving the declines of late 1953 
and early 1954 still to be made up 
before the pre-recession inventory 
peak can be attained. In the mean- 
time, sales have advanced far beyond 
the best levels witnessed in 1953. 

There is every prospect that new 
housing starts will decline slightly 
next year, but no deep cut is ex- 
pected. The drop in residential con- 
struction measured in dollar terms is 
likely to be even smaller, and should 
be more than offset by larger com- 
mercial and industrial building and 


a continued boom in equipment in- 
stallations by business. The latest 
McGraw-Hill survey of capital out- 
lay programs shows that business ex- 
pects to spend 13 per cent more next 
year than the record total anticipated 
for 1955. 

State and local outlays for schools, 
highways and other purposes seem 
bound to increase for some years to 
come. The probable future trend of 
expenditures by individuals is less 
certain, but on balance they too ap- 
pear likely to spend even more freely 
in the future than in the recent past. 
Even the 1953-54 recession brought 
only a mild and temporary break in 
the upward trend shown by personal 
outlays ever since 1949. Disposable 
income has been rising steadily, and 
promises to continue this performance 
due to larger employment, higher 
wage rates, longer weekly working 
hours, expanding dividends and a 
very probable 1956 tax cut. 

The apparently favorable future 
prospects have induced consumers to 
spend freely. Their outlays during 
the third quarter consumed all but 
5.8 per cent of disposable income, 
whereas they saved 8.4 per cent of 
their earnings during the last quarter 
of 1953. The latest expenditure figure 
constitutes the largest proportion of 
disposable income since the war-scare 
buying during the first quarter of 
1951. 

In view of the steep advance in 
consumer installment credit outstand- 
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ing during recent months, it does not 
seem probabie that individuals will 
be anxious to step up their spending 
in future at a faster rate than is 
shown by the increase in their in- 
comes. However, this should be suf- 
ficient to maintain business activity 
at a moderately increasing rate. Dur- 
ing the first nine months of 1955, 
personal outlays rose by only $1.1 
billion more than the $13.9 billion 
gain in disposable income. 

The increase in consumer credit is 
far from reassuring, but no one can 


say whether or not it is actually dan- 
gerous. In practically all other re- 
spects, the economy appears entirely 
healthy. The absence of speculative 
inventory accumulation is an impor- 
tant plus factor, as is the fact that 
we no longer depend, as we did in 
1953, on a high level of defense spend- 
ing subject to sudden drastic curtail- 
ment. There will be shifts in demand 
between various industries over com- 
ing months, just as there always are, 
but the over-all level should remain 
high. THE END 


Capital Change for New Haven 


Road plans to issue income bonds in exchange for its 


preferred stock, thereby effecting a substantial tax 


saving. Several other companies have also done this 


c= its emergence from reorgan- 
ization in 1947, the New Haven 
has experienced some rather exten- 
sive changes in its capitalization. 
Through 1953, the principal change 
was a reduction in debt, effected 
through retirement. Since the thor- 
ough reorganization had left the road 
with a debt structure which was by 
no means onerous in relation to its 
demonstrated earnings capabilities, 
the cut in outstanding obligations fur- 
ther strengthened its position. Fixed 
charges have been earned at least 
twice in every year from 1948 on. 

Not long before the ainual meet- 
ing in April 1954 at which Patrick 
B. McGinnis wrested control of the 
New Haven from Frederic C. Du- 
maine, Jr., the preferred stock cap- 
italization was increased from 414,- 
799 shares to 491,540 shares through 
conversion of part of an issue of in- 
come bonds. This move was impelled 
by the fact that the preferred stock 
has voting power (share for share 
with the common) while bonds, of 
course, do not. 


Reverse Prior Change 


Now this process is to be reversed. 
Directors have just approved Presi- 
dent McGinnis’ plan to exchange 
$105 face value of income debentures 
for each $100 par value of preferred 
stock. The new bonds will be dated 
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January 1, 1955, will mature 100 
years later and will carry a five per 
cent coupon; thus, the holder of each 
share of preferred will in future be 
entitled to receive $5.25 in interest 
each year rather than $5 in dividends. 
The principal value of his holdings 
will also increase and he will occupy 
a stronger contractual position; on 
the other hand, he will lose his pres- 
ent voting power. 

The offer is subject to the approval 
of the ICC and of common and pre- 
ferred stockholders, who will vote on 
the proposal at a special meeting to 
be held December 21. The offer is a 
voluntary one which can be termi- 
nated at the discretion of the com- 
pany after 55 per cent of the pre- 
ferred stock has been exchanged; if 
90 per cent or more is turned in, the 
directors may call the unexchanged 
shares for redemption. 

The number of preferred shares in- 
volved in the deal is not merely the 
491,540 shares outstanding, but 553,- 
630, including 62,090 unissued shares, 
which would be issued and exchanged 
for debentures, the latter to be held 
for later sale if needed. Thus, a total 
of $58,131,150 of income bonds 
would become potentially issuable 
under the plan. 

Retirement of voting preferred 
stock would, of course, augment the 
voting strength of common shares 


held by McGinnis interests. For this 
reason, the plan was opposed by Mr. 
Dumaine, who controlled a substan- 
tial bleck of preferred.. But when he 
was outvoted on the board of direc- 
tors, he decided to sell his preferred 
holdings rather than put up a fight. 
Most of the approximately 145,000 
shares involved was bought by Union 
Securities Corporation, understood to 
be acting on behalf of President Mc- 
Ginnis. The price received ($60 a 
share) compares favorably with a 
purchase price of about $25 paid by 
the Dumaine group. 

With these holdings no longer in 
hostile hands, there seems little doubt 
that the plan to exchange the pre- 
ferred for income debentures will be 
approved by stockholders. Its advan- 
tage to them rests primarily in the 
tax saving which will be involved. 
Dividend requirements on the pre- 
ferred of some $2,458,000 annually 
are, of course, not deductible for tax 
purposes, but after the exchange the 
New Haven will have an additional 
interest deduction of around $2,580,- 
000 (ignoring the bonds exchange- 
able for unissued preferred). 


Incentive for Holders 


At the present 52 per cent Federal 
income tax rate, this will reduce taxes 
by about $1,342,000 and increase 
earnings available for the common by 
$1,219,000, or $1.13 a share. This 
would seem adequate incentive to in- 
duce independent holders of the com- 
mon stock to approve the exchange. 
Although it is considered conserva- 
tive policy to hold debt to a mini- 
mum, the New Haven will not be 
unduly burdened with obligations if 
the plan goes through. Income bonds 
constitute a flexible charge, and about 
a third of the road’s present debt 
(excluding equipments) already con- 
sists of income bonds. Finally, the 
new issue will carry a sinking fund 
(payable only if earned after inter- 
est) of one-half of one per cent an- 
nually. 

Other companies have carried out 
exchanges of this nature in the past. 
Armour has done it on two occasions 
(1943 and 1954), and within the past 
year at least four U. S. railroads have 
followed suit. Others have achieved 
the same object by selling income 
bonds and using the proceeds to re- 
deem preferred stock. 
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The Department Stores 
Eye Record Christmas 


Holiday business will boost sales to an all-time 


high. Earnings will also rise, but because of 


narrower margins, profits won't set new records 


t’s almost time for diffident males 

to make their annual trek to the 
lingerie and perfume counters. And 
by all counts, store sales volume this 
holiday season bids fair to top any- 
thing seen thus far. 

The majority of department store 
executives across the country have 
gone on record predicting a 5 to 10 
per cent increase in this year’s sales 
over 1954. And with disposable in- 
come at the highest rate in the na- 
tion’s history, it promises to be a very 
merry holiday for all concerned. 

Department store sales have been 
chalking up weekly gains for the past 
six months or more. This year’s vol- 
ume so far is seven per cent ahead of 
1954. Orders, anticipating the sea- 
sonal scramble, are reported to be 14 
per cent above those of a year ago. 
There has been no substantial build- 
up in inventories, however, suggest- 
ing that sales have kept pace with 
merchandise shipments from whole- 
sale sources. 

Our Yuletide problem, one execu- 
tive explained, is not so much attract- 
mig customers as it is finding space 
and sales personnel to serve them. 
There'll be no “buyers’ strike because 
of prices this year,” he said, adding 
that recent rises in the cost of living 
index have been occasioned by food 








and housing, items not often picked 
up on department store counters. 
Profits should benefit from the ex- 


pected record volume. Narrower 
margins, however, will prevent al- 
most all the companies from topping 
their record net earnings of five and 
six years ago. But higher volume in 
a department store, operating at to- 
day’s high levels, increases expenses 
to a negligible degree by comparison. 
For example, Allied Stores, the big- 
gest outfit in the business, is running 
six to seven per cent over its 1954 
volume, while its operating expenses 
as a percentage of sales are 0.2 to 0.3 
per cent under a year ago. Allied’s 
increased volume has been the result 


The Department Stores 





ef the good business climate and the 
firm’s expansion as well. 

Expansion projects are the order of 
the day for virtually every depart- 
ment store chain. One of the fastest 
growing retail outfits in the nation is 
Federated Department Stores. In 
September an Oklahoma City store 
became the ninth unit in the Fedway 
Stores Division, while other units 
have been expanded. 

Mercantile Stores has an ambitious 
program of enlargement under way. 
In addition to consolidating some of 
its outlets and closing unprofitable 
ones, the chain opened two new 
junior stores and plans six more for 
1956. 

Associated Dry Goods’ sales have 
recovered and volume now compares 
favorably with last year. A new 
branch of its Lord & Taylor store 
has been opened in Philadelphia and 
the chain has acquired J. W. Robia- 
sen, a Los Angeles department store 
with two branches. A New York 
property was sold this year at an 
estimated profit of $2.5 million. 

National Department Stores passed 
into the hands of new management 
early this year; the company’s store 
in Baton Rouge, La., was sold in 
August, and the cash proceeds will be 
used to aid improvements in other 
units. 

May Department Stores operates 
10 stores and has completed an ex- 
pansion program this year that is ex- 
pected to add about 12 per cent to its 
annual volume. J. C. Penney runs 
the largest chain of junior department 
stores in the country, with locations 
in every state. This year it is open- 
ing about 30 outlets in new locations 
and another 104 units will be involved 
in modernization and relocation. Even 


r Sales in Millions \ ¢ Earned Per Share——————_, 
m—Annual——,, Months——,  @—Annual—— -—6 Months—, -—Dividends—, Recent F 
5 1953 1954 1954 1955 1953 1954 1954 1955 1954 ¥*1955 Price Yield 
Allied Se $515.8 $544.0 $231.6 $247.5 $4.92 $5.50 $0.96 $1.06 $3.00 $3.00 58 5.2% 
Associated Dry Goods.. 164.1 154.4 65.6 71.5 3.10 3.06 0.32 0.57 1.60 1.70 32 5.6 
ree 233.2 241.7 103.9 108.7 2.20 2.31 D0.005 0.24 1.40 1.40 24 5.9 
Federated Dept. Stores.. 478.8 500.5 215.0 229.8 3.75 5.25 1.52 1.95 2.50 2.75 68 44 
Gimbel Bros. ........... 286.4 290.0 124.0 136.3 2.35 2.34 0.14 0.31 1.00 1.00 27 3.9 
at Sara 98.5 105.7 43.9 48.8 2.66 3.15 0.44 0.89 1.60 1.75 34 $4 
Interstate Dept. Stores.. 63.8 62.9 28.2 29.3 3.36 3.51 0.45 0.60 2.50 2.50 36 7.0 
c= * a340.3 a376.4 N.A. N.A. a2.14 a2.64 N.A. N.A. 1.60 1.60 32 5.0 
Marshall Field ......... 218.0 206.3 b94.1 83.2 2.80 3.01 b0.51 0.80 2.00 2.00 37 5.4 
May Dept. Stores....... 454.1 444.4 191.8 208.9 2.62 2.68 0.45 0.64 1.80 1.90 42 5.3 
Mercantile Stores ...... 130.8 130.3 56.1 60.0 2.43 2.45 0.53 0.67 1.25 1.30 24 5.8 
National Dept. Stores... 73.9 62.8 27.1 29.1 0.54 D0.17 D0.93 D1.93 1.00 c0.50 25 aa 
i. et eee 1,109.5 1,107.2 454.2 492.8 4.67 5.30 1.96 2.18 3.50 3.95 103 3.8 





quarterly; July 31 payment omitted. N.A.—Not available. 
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D—Deficit. 


* Paid or_declared through November 16. a—Fiscal years ended July 36, 1954 and July 31, 1955. b—Seven months ended July 31, 1954. c—25 cents 
Note: Fiscal years end January 31 of following year (except Macy and Penney). 
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larger expansion and improvement 
plans are set tor 1956. 

Dividends have been increased by 
Associated, Federated, Hecht, May, 
Mercantile and Penney. Yields shown 
are based on the new rates. 

Penney is in a class by itself as the 
top conservative investment in its 
category. May has a good record 
and is a good quality income issue. 
Allied and Federated are of good 


grade and offer growth potential as 
well. Associated, Marshall Field, 
Gimbel and Mercantile are suitable 
for the businessman’s portfolio. 
Hecht will be sensitive to shifts in 
Federal employment policies due to 
its concentration in the Washington, 
D.C., area, while Interstate and Na- 
tional are definitely of speculative 
character. 


THE END 


Niagara Mohawk Could Pay More 


Leading upstate utility has maintained its $1.60 annual 


dividend for several years. With earnings improving, a 


more liberal pay-out should be possible in the future 


iagara Mohawk Power Corpora- 

tion, deriving about 82 per cent 
of its revenues from electric sales and 
18 per cent from gas, represents one 
of the largest distributors of elec- 
tricity in the world. The company 
serves a large part of up-state New 
York with electricity, including the 
cities of Buffalo, Niagara Falls, 
Syracuse, Utica, Rome, Schenectady, 
Albany, Troy and Oswego. This 
22,200 square mile territory, which 
has a population of over 3.2 million, 
is highly industrialized. Buffalo, for 
example, is the largest U. S. inland 
water port and a leading railroad cen- 
ter. Albany, the state capital, is a 
rail and water junction. Syracuse is 
famed for its typewriters, electronic 
devices and air-conditioning equip- 
ment. Schenectady is an important 
site for electric equipment and loco- 
motive manufacturing. And Oswego 
is a growing Great Lakes port and 
manufacturing center. 

It is not surprising, therefore, that 
the company obtains a rather high 
proportion of its electric revenues 
from industrial customers—39 per 
cent compared with 27 per cent for 
the industry as a whole. Also, the 
system is affected by fluctuations in 
water conditions since it generates 
over 40 per cent of its electric energy 
requirements in hydro plants. On the 
other hand, Niagara Mohawk’s in- 
dustrial electric revenues are highly 
diversified; chemicals, paints, and 
dyes, the largest source of such reve- 
nues, accounted for only 16 per cent 
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of the 1954 total. Furthermore, resi- 
dential electric use by the system’s 
customers is higher and the cost is 
lower than for the nation as a whole. 

Residential and farm customers of 
the system increased their average 
use of electricity to 2,685 kilowatt 
hours in 1954, while the average cost 
to these customers was 2.30 cents per 
kwh. Comparable 1954 national 
averages are 2,540 kwh of use and 
2.69 cents per kwh for average cost. 

Last year, the general leveling off 
in industrial production was reflected 
in an $8.6 million decline in the sys- 
tem’s industrial electric revenues. 
However, there were new high 
records in revenues from residential, 
farm, and commercial classes of serv- 
ice and natural gas revenues showed 
a substantial gain. As a result, over- 
all gross reached a new peak of $210 
million and earnings improved to 
$2.11 per share as compared with 
$2.03 for 1953. 

In 1954, the company brought 
service to its millionth electric cus- 
tomer and gas sales (substantially all 
from natural gas service) exceeded 
32 billion cubic feet or 23 per cent 
above 1953. The number of gas cus- 
tomers totaled 320,000 at the end of 
last year, of which 108,000 were 
heating customers. Natural gas for 
the system’s customers is supplied 
through contracts with New York 
State Natural Gas Corporation, a 
non-affiliated company. 

With an improved business picture 
this year, Niagara Mohawk’s reve- 


nues seem headed for another new 
high and earnings are expected to ap- 
proximate $2.25 per share. The 
company points out that the New 
York State Thruway has created “a 
great stimulus for further expansion 
throughout upstate New York.” 
This super-highway extends through 
the heart of the territory served by 
the Niagara Mohawk System, and 
should be of considerable long-range 
benefit to the utility. 

The New York State Power Au- 
thority, under a Federal Power 
Commission license granted in 1953, 
has under construction a hydro-elec- 
tric project on the St. Lawrence 
River which is expected to begin gen- 
erating power by the end of 1958. 
Some 700,000 kilowatts of capacity 
will eventually be made available by 
this project and Niagara Mohawk, 
along with other New York utilities, 
has advised the Power Authority ‘of 
its readiness to discuss the possible 
purchase of St. Lawrence power, for 
transmission to ultimate consumers. 

Still at issue is the question of 
whether Niagara Mohawk and four 
other investor-owned utilities (Cen- 
tral Hudson Gas & Electric, Con- 
solidated Edison Company of New 
York, New York State Electric & 
Gas, and Rochester Gas & Electric) 
or the Power Authority will be per- 
mitted to undertake the development 
of additional hydro-electric sites at 
Niagara Falls. Niagara Mohawk 
points out that the private enterprise 
plan would fully safeguard the scenic 
beauty of the Falls, as required by a 
1950 treaty with Canada, and add 1.6 
million kilowatts of installed generat- 
ing capacity on the American side of 
the river. But even though the 
House of Representatives, in passing 
the Capehart-Martin-Miller bill in 
1953, authorized private enterprise to 
do the job, the public power advo- 
cates continue to vigorously oppose 
this solution. , 

Currently selling around 32, 
Niagara Mohawk Power yields five 
per cent from the $1.60 annual divi- 
dend which has been in effect since 
1951. In view of the anticipated rise 
in earnings this year, the possibility 
of a higher dividend over the medium 
term seems reasonably good. Mean- 
while, the shares are a worth-while 
holding. for income and moderate 
appreciation possibilities. 
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Steady Profits in 


An Unstable Field 


The leading domestic refiners of cane sugar have had 


fairly consistent earnings records during the postwar 


years. Shares are rated as businessmen's investments 


——_ Sugar Refining Com- 
pany and National Sugar Re- 
fining Company—the two leading 
domestic refiners of cane sugar— 
have made definite progress in recent 
years in eliminating much of the 
stigma which almost automatically 
attaches to any company with “sugar” 
in its corporate title. The refiners 
have upgraded the investment stand- 
ing of their shares by the simple ex- 
pedient of reporting satisfactory 
earnings in the postwar period and 
by holding fluctuations within limits 
that might normally be expected 
from the typical industrial enterprise. 
Average earnings of American Sugar 
during the 1946-1954 period have 
equaled $10.37 per share, and those 
of National $3.69 per share. This 
vear, profits of both companies 
should be within hailing distance of 
the nine-year average. 

American Sugar Refining is the 
largest domestic cane sugar refiner, 
selling a substantial portion of its 
output under the trade names Dom- 
ino, Franklin, and Sunny Cane. Un- 
like National, the company is par- 
tially integrated with respect to sugar 
supplies through ownership of an 
important Cuban raw sugar pro- 
ducer. In addition, American par- 
ticipates in the beet sugar industry 
through its control of the Spreckles 
group of companies (which account 
for about 40 per cent of the beet 
sugar produced in California) and 
also has an indirect interest in a 
Philippine sugar producer. The com- 
pany is largely self-sufficient with 
respect to packaging requirements, 
obtaining nearly all of its require- 
ments of small paper bags and car- 
tons from its own Philadelphia bag 
factory and a carton factory in Con- 
necticut. 

Last year, American’s domestic 
volume was at an all-time peak and, 
despite lower Cuban earnings, over- 
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all profits rose appreciably. Approx- 
imately 63 per cent of the company’s 
1954 earnings came from refining 
operations, 28 per cent was derived 
from Cuban operations, eight per 
cent from interest and dividends, and 
one per cent from miscellaneous 
sources. American notes, in connec- 
tion with the refining business that 
“net income from our refining opera- 
tions in 1954 . . . was $5,007,540, 
equivalent to a profit of about 1/7th 
cent per pound of refined sugar de- 
livered and 1.7 cents per dollar of 
sales. Were it not for our large ¢ol- 
ume operations, it would be difficult 
to obtain adequate earnings from 
such a small unit of profit.” 
National Sugar Refining, the sec- 
ond largest domestic refiner, accounts 
for about one-fifth of total refined 
sugar output. National is engaged 
exclusively in the refining end of the 
business, buying all of its sugar in 





The Sugar Refiners 


American National 





Sugar Sugar 
Ref. Ref. 

1954 Revs. (mils.).. $308.8 $140.7 
1946-1955 Increase. . 82% 35% 
Earned Per Share: 

1946-54 Average.. $10.37 $3.69 

ME ns dvekvcwaga 10.43 3.07 

Be xe Gay aaieos 7.64 2.70 

ee ee 10.02 3.96 

Six months: 

Bad. ac Soses $4.27 $1.66 
SS bile XG. ais 5.51 1.57 

No. of Shares (000) 450 569 
Book Value ....... $145.28 $58.22 
Senior Cap. (mils.). $45.0 $0.4 
Dividends Since ... 1941 1943 

Paid 1954 ....... $4.00 $2.50 

Paid 1955 ....... a4.75 a2.00 

Indic. Rate ...... 5.00 2.50 
Recent Price ...... 98 36 
*Price-Earns. Ratio 9.5 9.8 
FR sak Couei'cvcs 5.1% 6.9% 

*Based on 1946-1954 earnings. a—Paid or de- 


clared to November 16. 





Sugar Research Foundation 


the open market. Packaged sugars 
are sold for distribution to the retail 
trade under the Jack Frost, Arbuckle, 
and Quaker labels, while hard, soft, 
and liquid cane sugars are sold for 
manufacturing purposes under the 
National trade name and semi-solid 
invert sugars carry the KArist-O- 
Kleer label. 

Sales of National were off last 
year, but earnings showed substantial 
improvement, largely reflecting 
“more satisfactory margins between 
the cost of raw sugars and the sell- 
ing price of our refined products.” 
National has been placing consider- 
able emphasis on mechanization and 
has equipped one of its piers at the 
New York refinery to receive raw 
sugar in bulk. This enables the com- 
pany to purchase bulk raw sugar 
from areas favoring this type of 
shipment. 

The outlook for the two major 
sugar refiners appears rather favor- 
able at present. Margins on refined 
sugar have been somewhat narrower 
this year than in 1954, but both 
companies raised refined prices effec- 
tive October 7. And sugar consump- 
tion, approximately 100 pounds a 
year on a per capita basis, is likely 
to continue relatively stable. There is 
some uncertainty over the long-term 
effect of anticipated revisions of the 
Sugar Act which seem likely to pro- 
vide that U.S. growers will get 
roughly half of any quota increase 
needed to meet a rise in U.S. de- 
mand. Simply stated, this may mean 
that domestic cane refiners and 
Cuban producers would continue to 
narticipate—but in lesser degree than 
under present law—in the annual 

Please turn to page 31 
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News and Opinions on Active Stocks 





Consult individual Stock Factographs for further vital in- 
formation and statistical data on these issues. Opinions are 


based on data and information regarded as reliable, but 


ACF-Brill Motors Cc 

Now at 18, stock is a speculation 
on the success of current diversifica- 
tion moves. (Paid one share of Hall- 
Scott Motors for each share held this 
year.) Following its exit from the 
bus manufacturing business and the 
spin-off of Hall-Scott Motors, ACF- 
Brill has now entered the food chain 
field on a large scale. Stockholders 
will vote December 12 on the pro- 
posed merger of ACF-Brill with 
Wrigley’s Stores, Inc., operator of 
60 supermarkets in the Detroit area; 
Standard Food Markets and Humpty 
Dumpty Super Markets, which to- 
gether run 31 big stores in Okla- 
homa; Big Bear Markets of Michi- 
gan, Inc.; Oklahoma Frozen Foods; 
and Dutch Oven Baking. Another 
firm to be included in the merger is 
Abner A. Wolf, Inc., wholesale food 
distributor which would continue to 
serve Wrigley’s Stores and Big Bear 
Markets, as well as its more than 
1,000 independent retailers. Comple- 
tion of these moves would result in a 
company with an estimated volume 
of $350 million this year. The new 
corporation may change its name to 
American Consolidated Food Com- 
pany. 


American Brake Shoe B 
Shares represent one of the better 
quality issues in the cyclical rail 
equipment field. At 38, yield ts 5.3% 
on $2.00 annual dividend. Sales for 
the first nine months of 1955 in- 
creased 23 per cent over the compar- 
able 1954 period. Despite increased 
depreciation charges and higher in- 
come taxes, earnings rose to 76 cents 
per common share compared with 48 
cents a year ago. Management esti- 
mates earnings for the full year at 
$4.55 per common share vs. $3.19 in 
1954. Unfilled orders at September 
30 amounted to $36.7 million as 
against $19.4 million a year ago. Al- 
though railroad equipment accounts 
for about 45 per cent of sales, the 


company is also an important pro- 
ducer of industrial products (auto- 
motive brake linings, powdered metal 
products, castings, etc.). Defense vol- 
ume is small. 


American Tobacco A 

Now at 77, shares represent a 
sound, defensive situation. (Pays 
$4.40 annually.) Aided by price in- 
creases on its king-sized brands made 
in April and a continuing uptrend in 
cigarette consumption, profit margins 
widened further in the third quarter. 
Earnings for the first three quarters 
of this year rose to $5.54 a share, 
from $4.51 in the same 1954 period, 
and may exceed $7.75 for the full 
year. Further sales gains are in sight 
for American’s fast-growing Pall 
Mall brand, which together with 
Tareyton now accounts for 50 per 
cent of the company’s total volume. 
With promising prospects for 1956, 
some liberalization of the present 85- 
cent quarterly dividend rate or a 
larger extra than the $1 paid in 
March is possible. 


Federal-Mogul-Bower Bearings C+ 

Although cyclical variations can 
still be expected, long-rang outlook is 
promising, Now at 36, stock returns 
6.2% on the $2.25 annual dividend; 
20% stock dividend was paid in 1955. 
In its first report since Federal- 
Mogul merged with Bower Roller 
Bearing last July 29, the new com- 
pany recorded a 23 per cent gain in 
sales for the first three quarters of 
1955 over pro-forma results in the 
same year-earlier period. During 
these same intervals, earnings in- 
creased 30 per cent to $2.73 a share 
from $2.07, and with the car manu- 
facturers now past the model change- 
over hurdle, full-year net is expected 
to reach $3.75 a share. Products of 
the two predecessors were not com- 
petitive and the consolidated firm can 
now offer a full line of ball, roller 
and lined bearings. 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 
policy outlined each week on the Market Outlook page. 


Glidden Company B 

Stock is suitable for general invest- 
ment purposes; at 39, returns 5.1% 
on the $2 annual dividend. Net in- 
come for the ten months ended Au- 
gust 31, the new fiscal year-end, 
equaled $3.10 a share compared with 
$3.09 for the twelve months ended 
October 31, 1954. Had the latest 
fiscal period contained the usual 
12 months, earnings would have 
amounted to $3.65. Sales for the 
short year were 5.2 per cent ahead 
of the parallel months in 1953-54, 
despite elimination of the Indianap- 
olis feed mill and the Oakland litho- 
pone operations as part of a program 
aimed at concentrating on higher- 
margined items. Capacity of Glid- 
den’s titanium dioxide facilities will 
be raised to 12,000 tons annually by 
early 1956. 


Gulf Oil A 

Now 84, stock is in good position 
to participate in oil industry growth. 
(Paid $2 and 4% stock last year; 
paying $2.25 and 4% stock in 1955.) 
Gulf is offering to acquire Warren 
Petroleum, large Southwest producer 
and marketer of natural gas and oil 
products with sales of $110 million 
and earnings of $5.36 a share in 
1954-55. With a few exceptions that 
were not elaborated, ten shares of 
Warren common would be exchanged 
for eight shares of Gulf common. The 
addition of Warren would supple- 
ment and round out the operations of 
Gulf, a billion dollar enterprise which 
concentrates on crude oil production. 
Warren would continue to operate as 
a separate division. 


International Paper B 

Long range outlook is favorable, 
but at 110 stock yields only 2.7% on 
the $3 annual dividend. (Also pays 
5% stock yearly.) Record sales and 
earings in the third quarter lifted 
net income for the first nine months 
to $5.54 a share vs. $4.58 a year ago. 
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Demand for paperboard products, 
newsprint and most grades of paper 
remains strong, and full-year volume 
seems certain to reach a new high for 
the fourth consecutive year, with 
profits perhaps topping $7.50 a share. 
Expansion now under way at Inter- 
national’s Canadian and Mobile, Ala., 
mills will raise the company’s com- 
bined newsprint capacity to over one 
million tons annually by next year. 


Marine Midland ba 

Shares (18) of this bank holding 
company constitute a businessman’s 
investment, yielding 4.4% on 80c 
dividend. Marine Midland Corpora- 
tion currently owns 90 per cent of 
the capital stock of 12 banks and 
trust companies operating 140 offices, 
mostly in upper New York State. 
Subsidiaries serve 68 communities. 
Acquisitions in 1955, either complet- 
ed or being negotiated, include The 
Farmers National Bank & Trust 
Company of Rome, First National 
Bank of Falconer, Jamaica National 
Bank, Auburn Trust Company and 
Citizens National Bank of Spring- 
ville. Combined deposits of these 
banks approximate $85.5 million. 
Earnings for 1955 are expected to 
approximate $1.30 per common share 
compared with $1.26 in 1954, despite 
a greater number of shares. 


*Over-the-counter issues not rated. 
Marshall Field B 
Shares are of semi-investment 


quality. At 37, yield is 5.4% on 
$2.00 dividend. Higher sales and 
wider profit margins lifted earnings 
| for the six months ended July 31 to 
80 cents per common share compared 
with 51 cents for the seven months 
ended July 31, 1954. For the fiscal 
year ending January 31, 1956, earn- 
ings may approximate $3.50 per share 
vs. $3.01 in the 13 months to last 
January 31. Sale of the company’s 
textile mills in 1953, which had ac- 
counted for about one-fifth of total 
volume, should result in more stable 
operations. Expansion of retail 
stores in four suburban areas is ex- 
pected to add $45 million or 20 per 
cent to the company’s sales base in 
the next two years. 


National Tea B 

Shares (48) represent a rapidly 
expanding food chain. (Paid $1.60 in 
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1954 plus 2% in stock; $1.20 so far 
this year.) An issue of $15 million 
convertible debenture 3%s of 1980 
were publicly offered November 15 
at 102 to yield about 3.38 per cent. 
They may be converted into common 
stock at $52.75 per share before Nov- 
ember 1, 1959, and at a rising price 
thereafter to 1965. Proceeds will be 
used to repay a $5 million bank loan 
with the remainder for expansion. 
Despite expenses involved in opening 
new stores, earnings for the 40 weeks 
ended October 8 amounted to $2.47 
per share compared with $2.27 for 
the 1954 period. 


Olin Mathieson “a 

Now at 58, shares constitute a 
sound long-term holding. (Pays 50c 
quarterly.) Steps are being taken by 
Olin Mathieson towards construction 
of an $85 million aluminum mill in 
the West Virginia panhandle area 
with an annual capacity of 60,000 
tons. Negotiations are being held 
with utility firms for the necessary 
large amounts of cheap power. In 
June the company was awarded a 
certificate for fast write-off of 85 per 
cent of a $74 million aluminum fa- 
cility. Scheduled for completion in 
1958, a substantial part of the sheet 
metal to be turned out will be used 
to supply the company’s aluminum 
fabricating division. 


Schenley Industries B 

Recovery prospects are indicated 
over the longer term. At 21, yield ts 
4.7% on $1.00 annual dividend. Re- 
versing a downward trend since 1950, 
earnings for the fiscal year ended last 
August 31 rose to $1.40 per share 
compared with 87 cents for fiscal 
1954. Management states this im- 
provement was due primarily to re- 
organized selling operations which 
resulted in substantial economies as 
well as a sales gain (4 per cent). 
During the past fiscal year, six new 
pharmaceutical products were intro- 
duced. 


Southern California Edison Oke 

At 52, stock represents a sound 
utility with an above average growth 
potential. (Paid $2 in 1954; $2.30 in 
1955.) Steady population and indus- 
trial growth in company’s service 
area has necessitated revision of its 
construction plans several times. For 


1955, the capital budget was raised 
from $76 million to $92.5 million and 
for 1956, it may exceed $120 million. 
This compares with an annual aver- 
age expenditure of $70 million in the 
five-year period ended 1954. Exist- 
ing generating capacity is 2.3 million 
kw with $875 million invested in 
plant. Projects already contemplated 
will raise these figures to over 3 mil- 
lion kw and $1 billion. For the 12 
months ended last September 30 
common share earnings rose to $3.17 
as against $2.78 in the prior period. 


Sperry Rand B 
Stock, now at 23, is a “business- 
man’s investment.” (Initial quarterly 
dividend 16c, paid September 30, 
1955.) Sales were $159.6 million and 
net per common share 37 cents for 
the quarter ended September 30. On 
a pro forma basis, Sperry and Rem- 
ington Rand had combined sales of 
$157.8 million and net per share of 
35 cents in the preceding three 
months. Volume for the fiscal year 
ending next March 31 will be some- 
what lower because of a series of 
strikes at key plants earlier this year, 
but shipments during the second half 
are expected to show a rising trend. 
The Remington Rand division has 
developed a new small-size computer, 
which will sell for about $12,500. 


Tennessee Gas Transmission * 

Stock, now at 32, is a business- 
man’s investment with growth po- 
tential. (Paid $1.40 in 1954; $1.40 
plus 33% stock in 1955.) Company 
continues to expand its exploration 
activity and during the third quarter 
of this year drilled 41 development 
wells of which 32 were oil and two 
gas producers. Wildcat operations 
uncovered a promising new oil zone 
in the Prentice field, West Texas. 
Soon to be completed is the 250-mile 
pipeline extension from north-central 
Pennsylvania to New England, and 
on November 3 deliveries to the 
Greater New York area from the 
New England System began. Fourth 
quarter revenues will reflect an added 
215 million cubic feet (or 13 per 
cent) in daily gas sales. For the 
twelve months ended last September 
30 earnings equaled $2.09 per com- 
mon share vs. $1.57 in the prior 
period. 


*Over-the-counter issues not rated. 











National Homes 


Increasing Market for 
Factory-Made Buildings 


Shipments of prefabricated houses may reach 100,000 


this year, 30 per cent over 1954. Mass production of 


schools is the next step, prefab communities the qoal 


ne hundred thousand factory- 
O produced homes are expected 
to be this year’s record breaking total 
as against the 77,000 prefabricated 
houses turned out in 1954 and 57,000 
a year earlier. Because larger size 
houses are accounting for an increas- 
ing proportion of the industry’s pro- 
duction, the gain in dollar volume 
will be even greater. Numerous pre- 
fab houses retail for more than $20,- 
000, and some carry price tags of 
$50,000 and over. 


Eliminates Much Waste 


The principal difference between 
prefabricated and conventional build- 
ing is that the newer method carries 
through as many operations as pos- 
sible off the building site, shipping 
assembled components from the fac- 
tory. Many revolutionary techniques 
have been devised to speed the work 
on the construction site. Independent 
lumber dealers have begun to meet 
this competition by fabricating wall 
panels and other sections which pro- 
vide mass production economies for 
smaller builders. Basically the system 
is the same—the fabrication of ex- 
terior door and window wall sections, 
roof trusses and space dividers, be- 
fore any building is begun. Much of 
the waste involved in conventional 
building is thereby eliminated, the 
work on the job primarily being fit- 
ting together and assembly. 

National Homes, largest producer 
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in the field, thinks that at least 50 
per cent of all private, non-farm resi- 
dential building will be done the 
pre-fab way within the next ten or 
15 years. This would mean a market 
“of well over three-quarters of a mil- 
lion prefabricated houses per year,” 
and if National Homes maintains its 
share of 40 per cent of the current 
market, it would then be building, 
says President James R. Price, at 
least 300,000 houses annually. The 
quality and substance of prefabricated 
structures hardly needs to be ques- 
tioned, and the experience of com- 
mercial bankers who make short- 
term loans on this type of structure 
has generally been most satisfactory. 
The Marine Midland Trust Company 
of New York, for example, has 
financed directly or in participation 





National Homes 


Class A Shares 


*Earned +Stock 

*Sales Per Divi- 

Year (Millions) Share dends 
1950... $15.5 $1.40 5% 
1951... 28.9 1.26 10% 
1952... 284 1.23 25% 
1953... 36.1 1.33 10% 
1954... 394 145 10% 
9S... a324 eLB-..... 


Six months ended June 30: 


1954... $20.1 $057 .... 
1955... 26.2 0.74 b20% 


+Price Range 
434— 2% 
SKh-— 3% 
13%4— 4% 
225%%—113% 
701%4—21% 


b61Y44—41%4 
* Years ended June 30. Calendar years. 


a—Six months ended December 31; fiscal year 
changed. b—Through November 16. 


with correspondent bankers the con- 
struction of about 2,000 prefabricated | 
houses since 1938. . 

The market for prefabricated struc- 
tures is by no means restricted to 
homes. School buildings have been 
shipped by Hodgson Houses, pioneer 
prefabricator of Dover, Mass., for 
years. American Houses of New 
York has erected eight in South 
Carolina, Precision Built Homes of 
Baltimore has built about the same 
number, and National Homes re- 
cently completed a prefab school in 
Lafayette, Ind., 21 working days 
after the foundation had been put 
down. Several other companies also 
are reaching out in this field. Speed 
is essential because so many new 
schools are needed and _ needed 
quickly. The average cost of conven- 
tional schools of equivalent quality, 
says National Homes, is $32,000 
per room; “our school cost $18,450 
per room.” 

U. S. Steel Homes, which already 
has erected a number of institutional 
and commercial buildings of pre- 
fabricated lumber components, is 
planning steel construction of motels, 
stores, schools, hospitals and churches 
starting next year. U. S. Steel Homes 
is an outgrowth of Gunnison Houses 
of New Abbany, Ind., which was ac- 
quired several years ago by U. S. 
Steel. 


Ready-Made Communities 


Prefabricated houses will account 
for about nine per cent of all private 
non-farm dwellings erected in 1955 
compared with 6.4 per cent last year 
and 3.9 per cent in 1950, home con- 
struction’s record year. National 
Homes, which looks for prefab home 
construction to reach 50 per cent of 
the total by 1965 or 1970, is laying 
plans for entire communities fash- 
ioned of ready-made components. 
This means homes, schools, churches 
and shopping centers. National 
Homes is preparing for the new era 
through physical expansion—a new 
$1.5 million plant to serve the South 
and Southwest was recently ‘opened 
in Tyler, Tex., designed for maxi- 
mum use of assembly-line and mass- 
production methods. 

Revenues from prefab homes con- 
stitute a very small fraction of U.S. 
Steel’s sales volume, and the com- 
pany’s activities in this sphere are.of 
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only incidental significance to invest- 
ors. The only company operating 
entirely in this field, whose stock has 
any appreciable public market, is Na- 
tional Homes, traded over-the-coun- 
ter. National has two classes of stock 
outstanding, an “A” voting issue and 
a “B” issue carrying no voting 


rights. Although the company has an 
undoubtedly excellent growth poten- 
tial, the “A” stock at current prices 
of around 41 (the “B” stock is only a 
point or so lower) can hardly be re- 
garded as on the bargain table in re- 
lation to its prospective near term 
earnings results. THE END 


What’s the Matter 
With National Biscuit? 


Earnings off this year, while the stock price of this 


56-year dividend payer has recently been making new 


lows. Are the shares now at a new buying level? 


_— Biscuit will not be among 
the long list of companies to 
report record earnings for 1955. The 
nation’s biggest biscuit baker is ex- 
pected to earn around $2.60 a share, 
considerably less than 1947’s $3.37 
and not even equal to 1954’s $2.85 a 
share. On such indications the stock 
dropped to its 1955 low early this 
month, 

The troubles have been many and 
complex. Yet at no time did they 


.emerge from any shrinkage in de- 


mand. Sales have steadily marched 
ahead and from all appearances will 
hit a new high this year. National 
Biscuit’s profits have been cut by high 
advertising and promotional costs, 
particularly those of the Dromedary 
line. These products were added to 
the Nabisco family on March 31, 
1954, through the acquisition of the 
Hills Brothers Company. 

An old outfit with an excellent 
reputation, Hills Brothers packaged 
and marketed cake mixes, dates, 
pimentos, and glace fruits under the 
Dromedary trade-mark. Immediately 
on purchase National Biscuit pro- 
ceeded to give Dromedary a new look. 
Hills Brothers had wished to do so 
but had lacked the finances. 

When National Biscuit took over, 
big changes were made, especially in 
the fast-growing cake-mix line. For- 
mulas were improved and the prod- 
ucts re-packaged. Before the change 
the packages contained too much mix 
for a one layer cake, too little for two 
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layers. Now each envelope in the two 
envelope package contains 9% ounces, 
or enough for a layer. Dromedary 
also now packages its pound cake 
with an aluminum baking pan on the 
theory that most housewives do not 
own a pan of that size. The changes 
which took place last Spring cost a 
pretty penny. On just new equipment 
for Dromedary’s cake mixes National 
Biscuit spent $1 million, on advertis- 
ing the mixes another $5 million. 
While this was most costly, the 
company also had the added expense 
of the promotion of pre-sweetened 
cereals (puffed wheat and puffed rice 
with syrup) produced by Ranger Joe, 
Inc., another subsidiary acquired last 
year. Then there was the organiza- 
tional costs of setting up a “special 





National Biscuit 


Net 
Sales Earned *Divi- 


- Year (Millions) Per Share dends Price Range 
1945.. $205.0 $1.40 $1.20 344—23% 
1946.. 220.2 245 1.20 373%—25%.- 
1947.. 263.9 3.37 1.50 34%4—27 
1948.. 296.3 3.11 2.00 3214—26% 
1949.. 2944 3.17 2.00 40%—30% 
1950.. 296.4 3.08 2.30 39%—31%° 
1951.. 3299 230 2.00 3534—29% 
1952.. 3465 2.56 200 35%4—29% 
1953.. 359.0 261 2.00 38 — 
1954.. 3764 2.85 2.00 457%—36% ' 
Nine months ended Sept. 30: 

1954.. $278.3 $2.10 Svar. ceases es 
1955.. 287.9 1.84 a$2.00 b45%4—37% 





*Dividends’ paid in every year since 1899. 
a—Paid or declared through November 16. b— 
Through November 16. 


products division” to change the com- 
pany’s distribution system for cereals 
and dog foods. This division distrib- 
utes products through wholesalers 
and jobbers, rather than direct to 
grocery stores. 

On top of this is the continuous cost 
of developing and introducing new 
products. Crackers are often bought 
on impulse and the demand is con- 
stantly for something new. This has 
become even more so in recent years 
both because of the increasing popula- 
tion and the TV motivated tendency 
to stay at home. When the family 
gathers around the hearth, crackers 
and cookies frequently are demanded 
tc add that contented feeling. New 
this year are Corn Thins, and Angel 
Food mix will soon be on the market. 
A new type of Shredded Wheat, a 
more tender bite-sized biscuit, is being 
tested on the Pacific Coast, and a new 
pre-sweetened cereal is in the offing. 
Scheduled for future debut are cookie 
mixes and possibly frozen food prod- 
ucts. 


Standards Are Higher 


Old standbys must also be dressed 
up. This is nicely illustrated in the 
changes made in Premium Saltines 
and Ritz crackers which ring up 30 
per cent of Nabisco’s sales. As execu- 
tives put it, “Premium Saltines now 
bloom in place of the old pale white 
color” and Ritz crackers are flakier 
and shorter than they were two years 
ago. Actually, all of Nabisco’s prod- 
ucts are tenderer today than they 
used to be, simply because that is 
what U.S. citizens demand. 

Catering to such whims is neither 
easy nor cheap. Nabisco has been 
highly successful and is expected to 
be more so in the future both because 
of the additions and improvements 
and the outlays for capital expendi- 
tures. This year $18 ° million was 
spent, next year the budget calls for 
$12 million while $20 million will be 
put out in 1957. Spending to in- 
crease future earnings has long been 
a Nabisco policy and has paid off— 
dividends have been paid every year 
since 1899. The stock is generally 
regarded as a sound quality invest- 
ment issue and at its current price of 
around 39 yields 5.1 per cent—a good 
return in today’s market. The stock 
is most suitable for inclusion in an 
investment portfolio. 
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FINANCIAL WORLD was established to diffuse the truth about 
investments, has constantly maintained this attitude, and will con- 
tinue to do so, confident in its belief that as long as it clings to 
this ideal it can count upon the support of the investing public 


- -- LOUIS GUENTHER, Publisher, 1902-1953 


Thumbs Down 


Tue PEopPLe of Ohio, 
last election day, rejected by about 
seven to four a proposal to extend 
jobless benefits and to integrate the 
state’s payments with company layoff 
compensations. ; 

The issue was on the ballot at the 
urging of the CIO-United Auto 
Workers as an outgrowth of the so- 
called guaranteed annual wage con- 
tracts written with the automobile 
manufacturers. These labor pacts 
provide that enough states must per- 
mit workers to collect full state un- 
employment payments while drawing 
company layoff pay so as to include 
two-thirds of a company’s CIO- 
UAW members. 

Ohio has some 17 per cent of 
General Motors’ workers and about 
12 per cent of Ford’s. Without ap- 
proval in Ohio, favorable rulings are 
still needed from several states repre- 
senting about 6 per cent of the work- 
ers in these two companies. Chrysler 
already had two-thirds coverage. 

Drawing broad conclusions from a 
single election can be grossly mis- 
leading. Nonetheless some straws can 
be seen in the wind. 

Acceptance of supplementary job- 
less pay has already come from 
Michigan, New York, Connecticut, 
Delaware and Massachusetts. It’s 
significant that all these favorable 
rulings were obtained from state 
legislatures. When facing the public, 
the union seems to have a harder time 
selling its case. Before legislatures, 
where maneuvering and manipulation 
are possible, it appears to have been 
more successful. 

Then, too, the Buckeye electorate 
refused to boost state payments to the 
unemployed by 50 per cent and to ex- 
tend the payment period from 26 to 
12 


39 weeks. Because both increased 
benefits and company-plan integration 
were offered in a single package, it 
is impossible to tell whether either of 
these aspects of the measure or both 
was responsible for its defeat. 

There, was irony in the election 
returns. Organized labor has always 
drawn what voting strength it has 
mustered from industrialized urban 
areas. But the eight big counties (in- 
cluding Cleveland) turned down the 
CIO proposal by about 300,000 votes. 
Here its opponents had expected to 
do no more than break even. 

The people have had few oppor- 
tunities to express opinions on this 
subject. This election, at least, has 
shown one fairly representative sec- 
tion of the American public to be 
markedly opposed to expanding a 
system of paying people for not pro- 
ducing. 


No Comment! 


Tue Hasit of regarding 
stockholders as an important part of a 
corporation’s public is pretty general 
these days; so we thought. But every 
once in a while we get set back on our 
heels. 

We had such an experience recent- 
ly when calling on a leading corpo- 
ration in the extractive industry. We 
wanted to know about rumored de- 
pletion of the company’s reserves. 
The representative of management we 
spoke to didn’t know the answer. And 
what’s- more, had he known, he 
vouchsafed he wouldn’t say. 

To our query about what to tell 
anxious stockholders, the executive 
merely commented, “If they’re frigh‘- 
ened, they should probably sell!” 

Fortunately this kind of reaction is 
the exception rather than the rule. 
Most executives are cognizant of an 





obligation to keep shareholders in- 
formed ; they are aware of their stock- 
holders as one of their handiest mar- 
kets not only for raising capital, but 
for selling their products as well. 

When we look at the lengths to 
which many concerns go to acquaint 
shareholders with company develop- 
ments and to arouse interest in their 
future, we can’t help recoiling from an 
attitude that seems to express cal- 
loused indifference. To suggest that 
those who “don’t like it can leave it” 
is an echo of 30 years ago. It’s sur- 
prising, at best, today. 


Narrower Markets 


‘T HERE HAs always been 
a sizable amount of foreign money in 
Wall Street. But heretofore most of 
it has been in the form of large for- 
tunes expatriated from their native 
soil for reasons of politcal protection 
as well as financial opportunity. 

Now, with many West European 
exchanges expanding their listings of 
prime U.S. securities, there will be a 
growing public participation abroad 
in the American market. 

The strong demand for our securi- 
ties among foreign investors is evi- 
denced by recent intelligence from 
Zurich that U.S. securities have fre- 
quently been selling slightly higher 
there than in New York. 

Up to this point, European trans- 
actions can have had but slight 
influence on our market. But it is 
significant that, for the most part, 
Europeans will be buying top quality 
investment issues. This demand will 
now be added to the growing domes- 
tic institutional purchases of these 
same seasoned stocks with strong 
financial protections. It can only 
serve to narrow the supply of avail- 
able blue chips. 
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U.S. Investors Look Abroad 


After a long period of rising prices in domestic securities, American 


investors invariably turn to other countries for opportunities. Here 


are some of the foreign issues that have recently attracted attention 


I" size and scope, some of the for- 
eign enterprises now attracting 
the attention of U.S. investors far 
cutrank domestic companies in the 
same field, while others engage in 
completely different activities such as 
diamond mining. Among those which 
have built up American interest are 
the six stocks in the accompanying 
table. 

Three of these over-seas issues are 
traded in the form of American De- 
pository Receipts, which facilitate 
trading of the stock in the U.S. and 
enable American investors to receive 
dividends in U.S. currency. Unilever, 
N.V. and De Beers A.D.R.s are 
bought and sold in the over-the-coun- 
ter market and British Petroleum 
A.D.R.s are traded on the American 
Stock Exchange. The actual foreign 
shares of the other three may be pur- 
chased over-the-counter. From the 
tax angle, U.S. investors in Unilever, 
N.V. and Philips Lamps are exempt 
from a 15 per cent Dutch levy on 
dividends, but holders of Bowater and 
British Petroleum are subject to a 
45 per cent English tax on disburse- 
ments and South Africa deducts 7.5 
per cent fromm De Beers’ payments. 
However, the amount of taxes paid is 
fully deductible from U.S. income 
taxes. 


Margarine King 


Gargantuan in size, the fabled Uni- 
lever empire reaches into more than 
56 countries, and provides about two- 
fifths of the world’s margarine re- 
quirements and an estimated one- 
tenth of world soap supplies, in addi- 
tion to over 1,000 other products. 
While the current bid price of 1,200 
for Unilever, N.V. common shares is 
prohibitive for the average investor, 
a stock split is considered likely in 
the near future that would result in 
greater marketability. 

Philips Lamps, a second Dutch 
firm, occupies a leading position in 
Europe’s electronics industry. Sales 
have shot up rapidly in the postwar 
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era, but the company has only begun 
to meet the Continent’s unsatiated and 
growing appetite for television sets, 
heavy electrical equipment, and a host 
of other electronic products, as well 
as chemicals and pharmaceuticals. 
Besides these promising ventures, 
Philips is active in the field of atomic 
energy development. 

Another foreign enterprise now in 
a dynamic growth phase is Bowater 
Ltd., the world’s second largest paper 
manufacturer, whose 39 subsidiaries 


government, plus $600 million in cash 
and oil payments from the firms that 
comprise the Iranian Consortium. 
These payments should more than 
cover future development expenses 
for British Petroleum’s properties in 
Africa, Asia, Australia, Canada and 
Trinidad. 


First in Cobalt 


The biggest mining venture in 
mineral-rich Belgian Congo is Union 
Miniere, which ranks second in 
giobal importance among zinc extrac- 
tors and third among copper pro- 
ducers. It accounts for 70 per cent 
of all the cobalt mined and unearths 
other precious minerals such as gold, 
silver, germanium and cadmium, as 
well as more mundane things such as 
coal, limestone and ironstone. While 
no figures are available, Union Min- 





Six Foreign Stocks 





1954 : 
Sales Earned Recent 

(Millions) Per Share Dividends Price Yield 
Bowater Paper ............. $38.0 a$2.13 $0.66 cl4 4.7% 
British Petroleum :........ 202.8 0.65 0.13 el5 : 
De Beers Cons. Mines....... 38.8 1.38 1.34 c18 7.4 
Philips Lamps, N.V......... 507.2 b3.12 1.83 c45 4.1 
ee 4,023.6 190.07 336.68 c1,200 3.1 
Union Miniere de Haut-Katanga 98.1 5.26 3.20 e135 2.4 





a—15 months ended December 31, 1954. 
hid price. e—American Stock Exchange. 


b—12 months ended June 30, 1955. ¢ 
s—Plus 25% stock. | 


Over-the-counter 





are scattered throughout the world. 
Last year, the company raised its 
combined annual capacity to about 
cne million tons of paper products 
when it opened the world’s biggest 
paper mill at Calhoun, Tenn. With 
paper consumption in the countries it 
serves expected to increase seven per 
cent annually, compared with three 
per cent for the United Seates, Bo- 
water’s long range outlook is rather 
promising. 


Largest Reserves 


More famous in days of old under 
it: former name of Anglo-Iranian Oil, 
British Petroleum has weathered the 
crisis in Iran and can now steer a 
more certain course toward the fu- 
ture. Its estimated oil reserves of 
more than 20 billion barrels are ex- 
ceeded by no other oil company, and 
are equivalent to 60 years’ production 
at the present rate. From the 40 per 
cent interest the company holds in the 
new Iranian oil agreement, it will re- 
ceive $70 million from the Iranian 


iere is reported to be one of the 
West’s most important sources for 
uranium. 

De Beers Consolidated occupies 
the dominant position in the world’s 
diamond trade, but the glittering 
stones are far from being the com- 
pany’s best friend. Nearly 29 per cent 
of its assets are in gold and uranium, 
another 21 per cent is in De Beers 
Investment Trust, Ltd., which en- 
gages in non-diamond enterprises, 
and the balance is invested in various 
industrial ventures. With operations 
so widely diversified, De Beers is to 
some extent fortified against South 
African political uncertainties and 
problems more recently created by 
the man-made diamond. 

Based on past performances, by 
U. S. standards none of these foreign 
stocks is of investment quality. Uni- 
lever, N.V. and Union Miniere, 
strongest in the group, entail a fair 
degree of risk. While improving in 
quality, the others must be regarded 
as strictly speculations. 
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WINN & LOVETT GROCERY COMPANY 


and 


DIXIE-HOME STORES 













now more than ever before— 
“the fastest growing food chain vn the South” 
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Investment Service Section 


For Busy Investors Who Desire Specific Advice Quickly 


MARKET OUTLOOK 











Last week’s dividend projections have already proven unduly 


conservative, thanks to declaration of more extra payments. 


But potentialities for speculative profit remain restricted 


Only two weeks ago, the annual rate of dividend 
payments on the Standard & Poor’s daily index of 
50 industrial stocks stood at $16.93. Although there 
was a substantial rise in the following week, it 
seemed realistic to assume, as was done in this 
space last week, that “for some months to come, 
the maximum rate which can be expected is proba- 
bly around $18.50.” But this assumption has al- 
ready been rendered far too conservative. The 
rate has already advanced slightly beyond $18.50, 
and will exceed $19 as soon as effect is given to 
the most recent declarations of year-end extras. 


Thus, it now appears appropriate to apply to 
the early months of 1956 the $20 dividend rate 
which was projected for “some time next year”— 
meaning the late fall. The recent pace of dividend 
increases exceeds that witnessed in the closing 
months of 1949, 1950 or 1954 and approaches the 
abnormal increases forced in late 1936 and 1937 
by the undistributed profits tax then in effect. 
Since quotations of most shares are still moderate 
in relation to earnings, the sharp improvement in 
the other major price-determining factor should 
considerably enhance the current attraction of com- 
mon stocks. 


But two qualifications must be considered. For 
one thing, the figures quoted above represent the 
indicated current rate of dividend disbursements. 
which now includes large year-end extras. To the 
extent that these are considered non-recurring, they 
will cease to be included in the indicated rate after 
first quarter 1956 dividend meetings. Thus, the 
indicated rate which will prevail a few months from 
now will depend partly on current corporate policy 
and partly on the mechanics of computation, a fac- 
tor which should be irrelevant but for which 
adequate compensation cannot be made in advance. 
Accordingly, a $20 projection for early 1956 may 
turn out to be too high. 
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Furthermore, industrial common stock prices 
have advanced almost exactly as much during the 
past week as have dividend rates. The S&P indus- 
trials closed at 487.4 November 16, against 472 
November 9. At hypothetical future prices of 525 
and 570, representing yields of 3.8 per cent and 
3.5 per cent based on $20: of dividends, potential 
price gains from current levels would amount to 
only 7.7 per cent and 17 per cent, respectively. 


‘These prices are not in any sense ironclad 
limitations on future price advances. Further im- 
provement in business later in 1956 could justify 
even higher quotations without forcing yields be- 
low those used in the projection, and it would not 
be wholly without precedent for investor sentiment 
to rise to such a joyous pitch as to carry yields 
down to 314 per cent, or even less (needless to say, 
this would be a highly vulnerable level). 


In addition, many individual stocks will out- 
perform the market by a wide margin in any fur- 
ther wide advance. This is always the case, and 
the highly selective tendencies of the past few years 
—witnessed most recently, and most impressively, 
during the sharp rise November 14—give assurance 
that wise or fortunate stock selection will permit 
much better than average results. 


But adequate consideration of the probabilities 
affecting market movements over coming months 
indicates that those who seek to take maximum 
speculative advantage of an additional price ad- 
vance are bucking large odds. It appears decidedly 
preferable for the average investor to place part 
of his equity funds in defensive situations affording 
good. yields, and the remainder in sound issues 
which he will be satisfied to hold more or less in- 
definitely regardless of the action of the market 
as a whole. . 

Written November 17, 1955; Allan F. Hussey 
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Steel Going Up 


A hike in the price of steel is in the offing, if 
present signs can be relied upon. First, users are 
in a serious race for the metal with many of them 
using secondary sources and filling in with odd 
lot shipments that have to be reworked to be us- 
able. All this pinch is accompanying output that 
beats anything ever seen before (mills running 
around 100 per cent of rated capacity are turning 
out steel at a weekly rate of 2.4 million tons). 
Second, iron ore prices are rising. Strong demand 
is boosting quotations 50 cents to $1 as the end 
of the Great Lakes shipping season raises trans- 
portation charges. And third, the steel industry 
feels it needs higher prices in order to help finance 
the extensive expansion program it plans for the 
several years ahead. 


Biggest Farm Yields 

Industry may well be an early beneficiary, in 
the form of low raw material prices, as the em- 
barrassment of super-abundance continues to 
plague the farmer. October crop improvements led 
the Agriculture Department to raise further its 
crop forecasts. Outlook now places 1955 produc- 
tion on a par with the ‘record output of 1948. The 
Department upped its corn crop estimate by two 
per cent above its forecast of a month ago; it had 
already marked up its guess on cotton by seven 
per cent. It also boosted prospects for rice, sugar 
beets and sweet potatoes. Despite a three million 
bushel drop in the soybean estimate, a crop of 
almost 372 million bushels will be the biggest ever. 
Extensive acreage cutbacks were more than offset 
by intensive cultivation and exceptional growing 
weather to raise this year’s crops six per cent above 
1954. But the bottom won’t drop out of the market; 
itll come to rest on the solid floor of Government 
supports. 


Latest Word on Building 


The building boom will continue on its way next 
year, but at a slower rate than this year’s record 
pace. That is the word from F. W. Dodge Corpora- 
tion, new construction economists. The 1956 dollar 
volume of contract awards for all types of con- 
struction is expected to run 3 per cent ahead of 
this year. This contrasts with the big 23 per cent 
gain 1955 will chalk up over 1954. Non-farm 
housing starts are figured to be 10 per cent lower 
next year than this. Projected figures put the 1956 
total at 1.1 million units, off from the 1.3 million 
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estimated for this year. But a 13 per cent rise in 
utilities and public works contract awards and a 
9 per cent increase in non-residential building will 
keep next year’s total dollar volume of contracts 
on the plus side. 


Strong Paper Demand 

Paper and paperboard production — basic sta- 
tistic in the nation’s economy—has been showing 
good gains, reflecting widening markets for con- 
sumer goods. Combined output in September was 
up 14 per cent over the year-earlier month, with 
a gain of about 11 per cent for paper, 18 per cent 
for paperboard. The trend throughout the first nine 
months has been steadily upward, although not at 
quite as fast a pace; compared with the 1954 pe- 
riod the increase was a little short of 12 per cent. 
Record output of close to 30 million tons is in- 
dicated for this year, which would mean approx- 
imately the same percentage gain, and prospects 
for the first half of 1956 appear favorable although 
increases over comparative 1955 figures will hardly 
be as wide. 


Oil Outlook Bright 


No let up in the growing consumption of fuel 
oil and gas is seen by the industry, and demand 
is expected to double over the next 25 years. The 
exploration, development, refining and transporta- 
tion of the crude oil that will be needed in the 
near future requires stepped-up scientific and finan- 
cial efforts. Standard Oil of California estimates 
that 81,000 wells will have to be drilled in 1975, 
as compared with 55,000 this year. And despite 
progress expected in atomic power, competent ob- 
servers expect that oil and gas will continue to. 
fuel electric power plants (eventually on a two- 
for-one basis against nuclear power) for a long 
time to come. 


Rails More Prosperous 

Key to railroad earnings, freight car loadings in 
recent weeks have been climbing more rapidly 
than had been expected. It is significant. that totals 
for similar weeks of 1953 are being exceeded as 
well as loadings for the same 1954 periods. For 
the week ended November 5, for example, the year- 
to-year increase was 16.2 per cent, with an 8.1 
per cent gain over the similar week of 1953. Earn- 
ings figures have a greater time lag, but net income 
climbed to an estimated $661 million through 
September, up 62 per cent from the corresponding 
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1954 figure. This higher level of prosperity is gen- 
erating sizable orders for new equipment. For in- 
stance, the backlog of freight cars on order at 
November 1 had risen to 61,954 vs. 12,853 a year 
earlier. Gains have been not only in rolling stock, 
but also in demand for yard, signalling and com- 
munications equipment as well. 


Dollar Sales Up 


As consumers have suspected, retail prices are 
on the way up. Sears, Roebuck chairman Theodore 
Houser is about the first tradesman to admit it 
publicly. Thus he figures that Sears’ sales will jump 
4 to 4.5 per cent in the first six months of next 
year over the similar 1955 figure. About half of 
the gain will come from higher prices. Behind the 
higher prices are “rising raw material costs and 
higher wages without a proportionate increase in 
production.” At the present time little consumer 
resistance is expected toward the higher prices, 
both because the consumer today is in a spending 
mood and because the price increases are small. 


Worries Are Cheaper 

It will cost less to have a headache soon if re- 
tailers pass on the latest price reduction in aspirin. 
Annual production of the chemical in various for- 
mulations is running at the rate of about 12 million 
pounds, and competitive conditions have brought 
about reductions of one to two cents a pound. 


Corporate Briefs 


Chrysler Corporation plans $1 billion 5-year ex- 
pansion program (including only an $85 million 
project previously announced). 

Johns-Manville plans 2-for-1 stock split. 


Container Corporation will build a $6.3 million 
boxboard mill at Santa Clara, Calif. and a $925.- 
000 folding carton plant at Seattle. 

Stockholders of Square D and Electric Controller 
& Manufacturer to vote on merger plan under 
which each share of the latter would be exchanged 
for 1.5 shares of Square D. 

Hawaiian Pineapple Company plans increase in 
authorized common from 2 million shares to 3 mil- 
lion and creation of 200,000 shares of preferred, 
of which 50,744 preferred and 100,000 common 
would be used to acquire F. M. Ball & Company, 
Oakland, Calif., and Paulus Bros. Packing Com- 
pany, Salem, Ore. 

Western Union’s sale of its international cable 
system to Textron-American is stymied by technical 
contract difficulties. 

Distillers Corporation-Seagrams’ oil production 
from properties in Oklahoma, Louisiana and Kan- 
sas has reached 2,400 barrels a day. 

Pittsburgh Steel’s earnings expected to top $4 
per share vs. 62 cents last year. 

U. S. Hoffman Machinery has acquired Radiant 
Manufacturing, maker of movie supplies, for un- 
disclosed amount. 
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Latest Market Statistics 


Nov. 16 Year 
*Price-Earnings Ratios 1955 Ago 
50 Industrials ...... 13.35 12.64 
; 5: Sr 8.38 9.37 
FS ob 5 occ cs 15.58 15.29 
*Average Yields 
50 Industrials ...... 3.81% 4.48% 
3 ere 4.83 5.19 
ss ae cies 4.59 4.82 
Se I a ec aivcess 3.93 4.55 





*Standard & Poor’s Corporation, see also page 32. 
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Investment Service Section 


SELECTED ISSUES 











Issues listed do not constitute all the recommendations 
made from time to time, nor is it intended that holdings 
be confined to these securities. The selections are not to 
be regarded as trading advices, nor as short term recom- 





mendations. Notice is given—together with reasons for 
the change — when issues on this page are dropped from 
the list. Purchases should be made only when consistent 
with the policies outlined on the Market Outlook page. 





Bonds 


These bonds are of sound quality suitable for inclusion 
in conservative portfolios. Net yields generally indicate 
the investment caliber of individual issues. 


Recent Net Call 

Price Yield Price 
UJ. S. Gov't Biba; WEST. kdiscess 96 2.80% Not 
American Tel. & Tel. 234s, 1975.... 94 3.17 104 
Atlantic Coast Line gen. 4%4s, 1964. 108 3.35 Not 
*Beneficial Ind. Loan 214s, 1961... 96 3.38 100% 
Chicago, Burlington & Quincy 3's. 

FSRS oO cuucue ume ene seesenn 97 3.28 105 
(Gites ‘Service Ss, 1977. ..2:.5.6205. 97 3.16 100 
Commonwealth Edison 2%s, 1999... 91 3.13 103 
Oklahoma Gas & El]. 234s, 1975.... 94 3.17 102% 
Pacific Tel. & Tel. deb. 234s, 1985.. . 92 3.18 105 
Southern Pacific Co. 444s, 1969.... 107 3.81 105 
Southwestern Gas & El. 3%4s, 1970.. 103 2.96 103% 
West Penn Electric 344s, 1974..... 101 = 3.43 104.4 





* Now Beneficial Finance Co. 


Preferred Stocks 


These are good grade issues suitable for general invest- 
ment purposes. 


Recent Call 
Price Yield Price 
American Sugar Ref. 7% cum...... 146 4.80% Not 


Associated Dry Goods 54%4% cum... 109 4.82 110- 
Atchison, Topeka & Santa Fe 5% 

(par $50) non-cum.............. 60 4.17 Not: 
Champion Paper $4.50 cum...*..... 106 4.24 106 
Public Service E&G $1.40 cum.conv. 32 4.37 (1960) 
Reading 4% lst (par $50) non-cum. 41 4.88 50 
Wheeling Steel $5 cum............ 103 4.85 105 


Long Term Growth Stocks 


Attraction of these issues is based on industry growth or 
steady improvement of individual company position. Yield 
is subordinate to long term price appreciation possibilities. 


--Dividends— Recent 
1954 1955 Price Yield 


Dow AGhieenical 6556355 be dae $1.00 *$1.00 57 18% 
El Paso Natural Gas.......... 200 150 45 44 
Genetel Foods. .....0ssseserxcs. 2.75 3.110 92 73.8 
Standard Oil of California..... *3.00 *3.00 88 3.4 
Union Carbide & Carbon...... 2.50 3.00 109 28 
United Air’ Danes... 6..50%08%- 150-150 38 40 
Westinghouse Electric ........ 250: 200 $7 35 





* Also paid stock. + Based on current quarterly rate. 
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Common Stocks for Income 


Issues of this type should constitute the larger proportion 
of common stock commitments held by the average investor; 
issues listed in the “Stocks for Income and Appreciation” 
classification may be used as supplementary selections. 


--Dividends—, Recent 
1954 1955 Price Yield 
American Tel. & Tel........... $9.00 $9.00 182 4.9% 
Borden Company ............. *2.80 180 64 44 
Columbia Gas System......... 0.90 0.90 16 5.6 
Consolidated Edison .......... 240 240 49 49 
Hazel-Atlas Glass .........0. im” im 2 Oa 
International Harvester ....... 200 200 36 5.6 
ee a  peerrerrrr err 3.00 3.00 51 5.9 
Louisville & Nashville......... 5.00 5.00 83 6.0 
MacAndrews & Forbes......... 3.00 3.00 50 6.0 
May Department Stores........ 180 190 42 753 
PRES DOE ce nswadeennimn ds 1.80 *1.80 33 5.4 
Norfolk & Western............ 850 3.5 6% COG 
Pacific Gas & Electric......... 2.20 2.20 SO 4.4 
Pectie LAGI. 6c ceccvcseess 200 200 4 5.0 
Philip Morrie, Tac. ....620c000 3.00 3.00 4 68 
eboney TOUR. 4s cshescaeivas 240 240 49 49 
Secomy Mebil OM... cswcccess 2.25 2.550 59 42 
Southern California Edison.... 2.00 2.30 52 746 
Standard -Brands <0... 6.02% 240 -'25-' St SS 
PE OE cavaneaneneseces 2.25 2.70 56 48 
Walgreen Company ........... 160 185 30 62 
West Penn Electric .......... 115 0.95 26 5.0 





* Also paid stock. + Based on current quarterly rate. 


Stocks for Income and Appreciation 


These sound common stocks do not possess the same 
degree of stability as issues listed in the “Common Stocks 
for Income” group but are satisfactory for larger portfolios. 
Greater price volatility should be expected from commit- 
ments in this classification. 


c-Dividends— Recent 
1954 1955 Price Yield 


Aled Goawee soc vsasseagescs $3.00 $3.00 59 51% 
Bethlehem Steel .............. 5.75 -7.25 158 46 
Brooklyn Union Gas .......... 160 180 34 5.2 
Oe 250 150 46 54 
Container Corporation ........ 250 3.00 69 4.4 
Flintkote Company ........... 3.00 *2.40 38 6.3 
General Motors ...........00- L67 . 2.17 ...$2.-.42 
Glidden Company ............ 2.00 2.00 39 5.1 
Kennecott Copper ............ 600 3.75 125 48 
Olin Mathieson Chemical...... *200 2.00 58 35 
Simmons Company ........... 2.50 3.00 49 6.1 
Ss eee ree 2.60 2.70 57 5.3 
iJ, ‘ic A 0.» 040s dams heed 150 2.15 57 4.6 
Worthington Corporation ..... 250 2.00 47 53 





* Also paid stock.  f Based on current quarterly rate. 
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New proxy rules make reporter's job tougher, but maintain 
a free press—Notations on Congressional "study" of GY— 


Meat industry profits most from rising lower incomes 


WASHINGTON, D. C.—Chairman 
Sinclair Armstrong of the Securities 
| and Exchange Commission is busily 
) assuring financial editors that he can’t 
send them to jail, no matter what 
they print about proxy fights. A re- 
port by the American Civil Liberties 
(inion on Government suppression of 
news had claimed that he could. Ac- 
cording to the ACLU, the Commis- 
sion’s new proxy rules forbid a re- 
porter’s going to the principals and 
then basing his story on what they 
tell him. 

Although a newspaperman may 
print what he hears, he'll probably 
hear less than he used to. Anyone 
soliciting proxies may not make mis- 
statements either in his letters to 
stockholders or in giving interviews. 
If, for instance, he claims to have, 
say, 500,000 votes lined up, he must 
be able to show the SEC who is sup- 
porting him. 

An aggressive proxy hunter does 
say things he can’t prove. He is now 
restricted in direct communication 
with stockholders. If he takes care 
not to let himself be quoted, he prob- 
ably can tell reporters all that he 
doesn’t dare put over his own name. 
But reporters are apt to want his 
statement only if they may put it be- 
tween quotes and identify it. So prob- 
ibly there will be less news about 
proxy battles. 


At Congressional hearings on 
xovernment secrets, newspapermen 
‘omplain most about lack of news on 
he departmental advisory commit- 
tees. There’s a lot of pressure to 
orce more publicity. For the Govern- 
ent, there’s a genuine difficulty. 
reople sometimes accept posts on 
hese committees, because they like 
0 delude themselves that they’re “in 
he know”. If everything is open, 
here will be little reason for coming 


0 Washington. 
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Senators and committee staff 
members investigating General Mo- 
tors say that they’re simply “study- 
ing” a big company, without precon- 
ception. But the choice of witnesses 


and the questions asked of them are © 


highly suggestive. Testimony seems 
to be creating a background for a law 
that would make big companies drop 
their side-lines. In the case of GM, 
this would cover locomotives, diesel 
engines, refrigerators and auto parts. 

As a mere technical matter, there’s 
little doubt that such a statute could 


be drafted, along the lines, perhaps, of 


the Utility Holding Company Act. 
There would be a “death sentence,” 
requiring big companies either to sell 
parts of their business or to distribute 
shares in them to the present stock- 
holders. 

The testimony apparently justify- 
ing such legislation is highly com- 
plimentary to GM _ management. 
Examples have been given of its 
alertness in entering new fields, its 
subsequent competency in making 
and selling new products. 


A law forcing companies to drop 
their side-lines obviously couldn’t be 
passed in one session. It would take 
years of agitation to get it through. 
Both banks and utility holding com- 
panies were forced, in the thirties, to 
sell subsidiaries. Stockholders did not 
lose when they got new shares in the 
independent enterprises. This point, 
no doubt, will be emphasized by the 
proponents. 


Greater subsidies for farmers are 
likely but it’s doubtful that there will 
be a simple return to fixed support 
prices. Some of the Democratic lead- 
ers have been critical of such a 
program. It’s to be remembered, 
moreover, that the Democratic Ad- 
ministration had flirted with flexible 
supports. 





All sorts of proposals are coming 
forward. There are a great many for 
Government underwriting of soil con- 


servation. Some involve crop rota- 
tion, which creates additional com- 
petition for some farmers. Letting 
land lie idle is most expensive, but 
perhaps creates least complication for 
the farmers themselves. The Govern- 
ment may be called on to finance it on 
a large scale. 

The experts, both in and out of the 
Agriculture Department, have been 
proposing different programs for the 
different crops. Unfortunately, put- 
ting a great many programs on the 
books takes time and Congressional 
leaders are expected to keep the 1956 
session short. 


If incomes of those in the lower 
brackets continue to rise, the Depart- 
ment of Agriculture forecasts, the 
meat industry will profit more than 
cthers producing and selling food. 
With more money, they eat meat 
more often. Unlike most foods, mar- 
keting costs of meat are not rising 
much. Except for prepackaging 
there’s little a company can do to 
raise the price. 


On the surface, the Federal Re- 
serve Board’s tight credit policy has 
had little effect. The boon: has con- 
tinued. As you’d expect dtiring this 
season, the volume of business loans 
has gone up. However, Board officials 
say that the effect has been pro- 
nounced, though hidden. The in- 
creased business loans shown in the 
statistics, it’s said, were largely made 
against established credit lines. It’s 
been harder for borrowers to increase 
their lines or to open new ones. 


—Jerome Shoenfeld 
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New-Business Brevities” | 





Building ... 

A door that isn’t a door in the ord- 
inary sense of the word is soon to 
be tried as the entranceway of a 
Grand Union supermarket in New 
York City where customers will move 
in and out through an 11-foot wide 
“restricted curtain of air” that’s warm 
in winter, cold in summer. The “air 
curtain” does not affect the tempera- 
ture inside the store, nor does it dis- 
turb those passing through, but it 
will stop cats, dogs and insects. This 
unusual store entrance was developed 
in Switzerland where it presently is 
being used by several department 
stores; it is being introduced here by 
Sulzer Bros, Ltd. and American Air 
Curtain Corporation. . . . The trou- 
blesome job of finishing exposed 
edges of plywood has been reduced 
to simplicity itself by U. S. Plywood 
Corporation with introduction of an 
inexpensive inch-wide tape of wood 
veneer called Weldwood Flexible 
W ood-Trim—thin enough to be cut 
with scissors, the veneer is applied 
with pressure-set glue and may be 
sanded; it comes in mahogany, oak, 
walnut, birch and Korina... . / Across 
the ocean in England they’re speed- 
ing up the handling of materials on 
construction sites with a new crane- 
controlled conveyor which carries 200 
neatly stacked bricks at a time—a 
product of Wates, Ltd., the device 
consists of a pallet upon which the 
bricks are stacked and a container 
with scissors-type jaws which safely 
encase the load for movement. 


Chemicals . . . 

Good adhesion in applying concrete 
to concerte can be assured, it’s said, 
by the use of a new bonding com- 
pound called Clynch-It by Dasco 
Chemical Company—applied either 
with brush or by spray, the material 
is suitable also for bonding plaster, 
metal, tile and glass to themselves 
and to most rigid surfaces... . 
Speaking of concrete, S. C. Johnson 
& Sen have come up with a nearly 
colorless, water-resistant finish to put 
ah-end to dusting of cement floors— 
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trade-named Conq-r-Dust, it is easily 
applied right ffom the container and 
provides a glossy slip-retardant finish 
which can be waxed or painted (and 
even a resilient floor can be laid over 
it)... . Benjamin Moore & Company 
is introducing a new line of interior 
wood stains under the brand name 
Benwood—included are 14 stains, a 
paste wood filler and four clear fin- 
ishes. . Aluminum Company of 
America has found a way to produce 
low-temperature lignite tar in com- 
mercial quantities—a raw material 
potentially valuable for important 
chemical compounds, it has _ been 
known to researchers for many years 
but could not be put to practical use 
because commercial production tech- 
niques had not been developed... . 
A process called Rexforming, devel- 
oped by Universal Oil Products 
Company, yields gasoline of over 100 
octane—its significance lies in the fact 
that the process represents a marked 
advance over present refining tech- 
niques for 100-octane gasoline. 


Electrical ... 

A rugged little hand-operated 78- 
rpm. phonograph developed in the 
laboratories of Radio Corporation of 
America as a propaganda weapon for 
the Government would appear also to 
have commercial possibilities in ad- 
vertising and children’s toys, for ex- 
ample—design of the - unbreakable 
three-minute playing machine, which 
can be manufactured for 50 cents 
(and under proper conditions for sub- 
stantially less), is available to any- 
one interested in its development... . 
The new model Norge refrigerator 
brought out by Borg-Warner Cor- 
poration is made with a separate ice 
cube compartment (also  recom- 
mended for holding frozen orange 
juice cans) so that the housewife 
doesn’t have to disturb the zero tem- 
perature of the freezer locker at the 
bottom of the unit—style-conscious 
women will also like the decorating 
latitude offered by 18 color combina- 
tions for the new refrigerator... . 
Gould-National Batteries, Inc., is 





making a flashlight battery that can 
be recharged, and without its being 
removed from the flashlight — the 
charger unit operates on 110 volts, 
and does its work overnight. 


Random Notes... 

Greater accuracy and efficiency for 
retailers doing an installment busi- 
ness is promised by a relatively low- 
cost bookkeeping machine shown by 
National Cash Register Company— 
pictured in use in the photograph be- 
low, the machine prints in seconds 
and in view of the customer all essen- 
tial records (1) in the customer’s 
receipt book, (2) on the store’s ledger 





card and (3) on its own continuous 


journal sheet. . . . Aldens, Inc., is 
now mailing its °55-’56 Fall-Winter 
catalog—consisting of 1,004 pages, its 
prices are about two per cent lower 
than this time last year. . . . Handiest 
gardening device to arrive on the 
market in some time is an auger de- 
signed to bore a two-inch hole up 
to 36 inches deep for the root-feeding 
of trees— manufactured by A. B. 
Chance Company, it comes in a hand 
model and in one that can be pow- 
ered by a portable electric drill. ... 
Imported from France by Lamou- 
nette Enterprises in time for Christ- 
mas gift-giving is a hand carved 
sabot, or wooden shoe, for serving a 
bottle of wine—strictly a conversation 
piece, the highly polished server is 
attractively decorated with lacquered 
copper. 


—Howard L. Sherman 





When requesting information concerning 
business questions, please address this 
department and enclose a_ self-addressed 
stamped envelope. Also refer to the date 
of this issue. 
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The day Zenith 


Back in early 1953, Zenith was about to 
market a new and revolutionary hear- 
ing aid which featured transistors in- 
stead of bulky vacuum tubes. These 
tiny transistors—the “powerhouses” of 
electronics—slashed battery operating 
costs, required only one battery instead 
of two, and promised a much longer life. 


We ordered our transistors from a 
large electronics supplier and installed 
them in a pilot run of our tiny new hear- 
ing aids. Then, in line with our policy of 
double testing every 7enith product, both 
civilian and military, we sent the aids to 
our laboratory—‘‘Phase One” in our 
testing procedure. They passed with 
flying colors. 


Then, even though competitive mod- 
els were now being offered for sale, we 
submitted our new hearing aids for field 
and life testing, ‘““Phase Two” of the 
rigorous test series through which all 
new Zenith models must pass. 


This field and life testing was done by 
a selected group of hard-of-hearing phy- 
sicians, scientists and other qualified 
hearing aid users who tested the new 
product in everyday use, under every 
possible condition! Their reaction was 








refused to fill thousands of orders 





so enthusiastic that we tooled up, built 
an inventory, and planned to hit the 
market on April 6, 1953. 


Then it happened. The transistors in 
the new hearing aids began to fail due to 
a complication that could only be dis- 
covered by prolonged actual use! 


This, at a moment when production 
lines were running at full speed... 
when a gigantic advertising program 
was ready to be launched . . . when 
dealers were shouting for shipments... 
when consumers by the thousands were 
begging for new hearing aids! 


In the face of all this, we called the 
whole thing off. 


We refused to fill thousands of orders 
that had already poured in. We refused 
to give our customers a hearing aid that 
might fail when it was needed most. We 
urged people to continue buying the 
reliable vacuum tube model until tran- 
sistors were perfected. 


And perfected they finally were. After 
again assembling the new transistor 
hearir >ids...after again testing them 
inthe _ oratory and in the field, Zenith 
finally offered them to the public in 


November, 1953. At long last, here was 
a transistor hearing aid which would not 
fail those who depended upon it ...a 
new, quality hearing aid which had 
finally earned the right to bear the 
Zenith insignia. 


This story is just one more example of Zenith’s 
insistence upon testing, re-testing, and abso- 
lute perfection. It is one reason why Zenith 
is called upon so frequently by the Govern- 
ment to turn out always-dependable weap- 
ons of defense. Our 36 years of specializa- 
tion in radionics has created a Pledge of 
Quality which remains inviolate: always the 
best of everything . . . in everything that 
Zenith makes. 





The royalty of TELEVISION ana RADIO 


ALSO MAKERS OF FINE HEARING AIDS 


Zenith Radio Corporation « Chicago 339, Illinois 


ZENITH, backed by 36 years of specialization in radionics, serves America with a STRONGER DEFENSE AND A BETTER WAY OF LIVING 








Public Service Electric 
and Gas Company 


NEWARK, N. J 

















QUARTERLY DIVIDENDS 


The Board of Directors has de- 
clared the following dividends 
for the quarter ending December 
31, 1958: 
Class of Dividend 
Stock 
4.08% Cumelative Preferred . . . $1.02 
418% Comvletive Preferred ... 1.045 
4.30% Cumulative Preferred ... 1075 
$1.40 Dividend Preference.... 35 


All dividends are payable on or 
before December 20, 1955 to 
stockholders of record Novem- 
ber 28, 1955. 


F. MILTON LUDLOW 
Secretary 
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DIVIDEND NOTICE 


The Board of Directors of the 
Fairchild Engine and Airplane 
Corporation declared a cash 
dividend of 30 cents ($.30) 
and a five per cent (5%) stock 
dividend per common share, 
payable on December 12, 1955, 
to stockholders of record, No- 
vember 28, 1955. 

Richard S. Boutelle 
President 


November 2, 1955. 


FAIRCHILD 


ENGINE AND AIRPLANE CORPORATION * HAGERSTOWN, MARYLAND 














UNIVERSAL 
MATCH 
CORPORATION 


The Board of Directors at its meeting on 
November 14, 1955 declared the regular quar- 
terly dividend of 30 cents per share and a 
special 25 per eent stock dividend upon which 
the regular cash dividend will also be paid, 
both payable December 22, 1955 to stockholders 


of record December 1, 1955. 


LEoNARD V. FINDER, Secretary 
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BACKGROUND 


Enterprise at Inland 


NLAND STEEL CoMPANY, one of the 

few steel-makers whose _ shares 
have earned an investment rating, 
boasts two of the industry’s most able 
spokesmen in Chairman Clarence 
Randall and President Joseph L. 
Block. Recently, President Block 
journeyed to New York to bring 
financial analysts up to date on cor- 
porate developments, and made the 
following points: 
e Company sales should hit a record 
$650 million this year while earnings 
are estimated at a new peak of “better 
than $9.00 per share.” 
e Production for 1955 should ap- 
proximate 5.15 million tons of ingots, 
or about 103 per cent of rated ca- 
pacity. 
e Inland’s 1956-1958 expansion pro- 
gram is by far the most ambitious in 
company history and involves a 15 
per cent increase in ingot capacity at 
the Indiana Harbor Works—fifth 
largest steel plant in the nation. 

Although the three-year expansion 
program will cost $260 million (vs. 
estimated expenditures of $282 mil- 
lion in the previous decade) it will be 
largely financed with debt. This is 
feasible because the firm’s borrowed 
capital will amount to only 21 per 
cent of its capital structure at the end 
of this year. 

“Inland Steel,” recounts President 
Block, “was literally begun on a shoe- 
string in 1893 with a capital of ap- 
proximately $65,000, mostly _ bor- 
rowed. Today, based on its ingot ca- 
pacity of 5 million tons, Inland is the 
seventh largest steel producer in this 
country.” He also points out that In- 
land is primarily a carbon steel pro- 
ducer, making only a few simple 
alloys and no Stainless steel. It is 
also exceptionally well protected in 
raw materials (iron ore, coal, and 
limestone) and the Joseph T. Ryer- 
son & Son subsidiary has the nation’s 
largest chain of steel warehouses. 

Aside from his duties at Inland, 
Joseph Block is a dedicated worker 
in civic and charitable causes; as an 



































© By Louis J. Rolland 


avocation, he avidly collects memo- 
rabilia concerning Abraham Lincoln. 
The Inland executive modestly at- 
tributes the company’s above-average 
performance over the years to loca- 
tion and customer preference. To 
these, a third factor niight be added: 
Inland’s management, which is widely 
regarded as among the most capable 
in the industry. 





J. L. Block R. F. De Voe 


Growth at Gair— Robert Gair 
Company, Inc., not so many years 
ago was a regional manufacturer of 
folding cartons and shipping con- 
tainers, made from paperboard pro- 
duced from waste paper at its own 
mills. The Gair management recog- 
nized that integration would materi- 
ally strengthen the company’s position 
and in 1948 a 60 per cent-owned sub- 
sidiary (Southern Paperboard Corpo- 
ration) brought to completion a mod- 
ern kraft mill at Port Wentworth, 
Ga. The second of the company’s 
southern kraft mills was obtained last 
May through acquisition of Southern 
Advance Bag & Paper Company, at 
Hodge, La. 

Gair’s senior vice-president, Ray- 
mond F. De Voe, points out: “Back 
of these two kraft mills, we have 340,- 
000 acres of timberland owned in fee 
by Gair Woodlands Corporation, 4 
wholly- owned subsidiary of Southern 
Paperboard, supporting the’ require- 
ments of the Georgia mill. And we 
have 230,000 acres of timberland: 
held by Robert Gair Company, Inc.” 
The Gair official figures that a real- 
istic appraisal of the 570,000 acres 
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today would be near $35 million vs. 
a carrying value of $8 million on the 
company’s books. 

Along with integration, Gair has 
accomplished much in the way of di- 
versification. Some 47 per cent of 
1955 sales will come from folding 
cartons and boxboard, while 50 per 
cent will consist of shipping contain- 
ers, kraft bag and wrapping paper, 
and other kraft mill products. 

Vice-President De Voe believes 
that if business continues at present 
levels the company has “an excellent 
chance” of showing higher 1955 net 
than the average of $2.87. per share 
over the past seven years; in 1954, 
profits equaled $2.28 per share. Look- 
ing farther ahead, Raymond De Voe, 
visualizes additional benefits from 
Gair’s planned growth. By 1958, he 
estimates, $3.25 per share could be 
realized, giving effect to full conver- 
sion of the preferred, or $3.72 a share 
on the existing 2.9 million shares. 

* * * * 


Soup’s On!—David Belasco once 
said: “The art of showmanship is 
giving the public what it wants just 
before it knows what it wants.” 
Campbell Soup Company, whose 
shares were first offered for public 
sale last November (at 3914), has 
pursued this theme in its own busi- 
ness. The public did not know, for 
example, that it wanted frozen soups, 
V-8 vegetable juice blend, or Swan- 
son dinners—until someone with the 
ispiration and energy offered them 
in an attractive manner. For the fu- 
ture, says William B. Murphy, Camp- 
bell president : ‘““We hope to have the 
initiative to develop products that the 
public will have a strong urge to buy 
once it sees what is offered.” 

If the past is any criterion, the 
company should succeed admirably. 
Since the turn of the century, the 
company’s growth rate has exceeded 
that of the food industry, and today 
Campbell is not only the largest 
packer of soups in the world but also 
the leader in canned spaghetti and 
vegetable juices. It holds the runner- 
up position in tomato juice and pork 
and beans. With the acquisition of 
C. A. Swanson & Sons this year, 
Campbell became the foremost pro- 
ducer of prepared frozen dinners. 
And though few realize it, the com- 
pany is also the third largest U.S. can 
manufacturer... ‘ 








What Really Happened 
in the Stock Market 


_ Monday, September 26? 


One of the most dramatic, unusual markets on record! 


When the closing bell ended 
trading on the New York Stock 
Exchange,Friday,September 23, 
prices were at a record high. 
Then, over the week end, news 
of the President’s heart attack 
flashed around the world. On 
Monday morning, the market 
was deluged by the largest ac- 
cumulation of sell orders in re- 
cent history. - 
Who were the sellers? The 
buyers? How did the brokers 
react? How was the crisis met? 
How much did prices actually 
decline? In this month’s issue of 
THE EXCHANGE Magazine, 
G. Keith Funston, President of 
the New York Stock Exchange, 
tells the graphic story of how the 
Exchange met one of the most 
severe challenges in its history. 


Also in the October issue... 


How much did common stocks 
pay during the past nine months 
of 1955? Four new records were 
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THE EXCHANGE Magazine, Dept. B-4 
11 Wall Street, New York 5, New York 


Enclosed is $1 (check, cash, money order). Please send 


set — definitely an article all 
investors should read. 


The Aluminum Industry: In the 
past ten years the nation’s total 
supply of aluminum has in- 
creased 900% — and the de- 
mand today still exceeds supply. 
What is the investor’s stake in 
the new products behind this 
fabulous growth? Richard S. 
Reynolds, Jr., President of the 
Reynolds Metals Co., gives you 
the answer. 


An Investment Saga: How a 
railroad engineer who never 
earned over $8,000 yearly 
turned an $11,000 investment 
into more than half a million. 


THE EXCHANGE Magazine is a 
pocket-size monthly put out for 
new investors and experts alike, 
featuring down-to-earth articles 
by company presidents, editors 
and financial commentators. To 
improve your knowledge of 
stocks, send in the coupon be- 
low with a dollar bill and receive 
the next 12 issues. THE EX- 
CHANGE Magazine is not sold 
on newsstands or by the copy. 
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BELL AIRCRAFT 
CORPORATION 


Consecutive Dividend 


20th 


The Board of Directors of 
Bell Aircraft on November 4, 
1955 declared a dividend of 
seventy-five cents (75¢) per 
share on outstanding common 
shares payable December 19, 
1955 to stockholders of record 
at the close of business 
December 1, 1955. 


LESTON FANEUF 
Vice President and Treasurer 


November 7, 1955 


MONEY! 


MONEY doesn’t grow on trees—but it can grow 
in over-the-counter securities. Example: $100 in 
each of 6 unlisted companies in 1942 is now worth 
$270,000! Keep up with—and ahead of — this 
growth stock market with OVER-THE-COUNTER 
SECURITIES REVIEW. $4.50 brings you 12 
pocket-size issues a year—over 1,000 pages of 
investment news and features from earnings and 
dividends to mergers and new products. Also 
penetrating ‘‘Corporate Closeups’, crystal-clear 
summaries of new “ground-floor” issues, and many 
meg vital departments. Subscribers are entitled 

“Special Situation’? Broker Reports. As many 
a 25 to 30 offered with each issue! Start your 
year’s subscription now and get reprint of ““‘Wonder 
Stocks’’. Send $4.50 to: 


OGSR securinies review 


Dept. 27, Jenkintown, Penna. 


P.S. Send an additional $5.00 and obtain 
the 1955-56 Edition of OVER-THE-COUNTER 
SECURITIES HANDBOOK. Comprehensive 
descriptions of over 525 unlisted companies 
—less than ic a writeup! Perfectly supple- 
ments OCSR! 



































Investing in Common 
Stocks for Income 
through 


National Stock Series 


— 

| 

| 
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| a mutual fund, the primary ob- 

| jective of which i is to provide an 

| investment in a diversified group 
of common stocks selected be- 

| cause of their relatively high cur- 

| rent yield and reasonable ex- 

| pectance of its continuance with 
regard to the risk involved. Pros- 

| pectus and other information 

| may be obtained from your in- 

| vestment dealer or: 

| 

| 

| 


National Securities & 
Research Corporation 
Established 1930 
120 Broadway, New York 5, New York 











DIVIDENDS DECLARED 





To receive a dividend, stock must be 
purchased before ex-dividend date, which 
normally is three days before the record 
date. 


Pay- Record 

Company able Date 
Alabama Gt. Southern. .S$4 12-23 12- 2 
Alco Products ...%.....25c 1-1 12-1 
Alum. Goods Mfg....... 30c 12-15 11-30 

De dackcdanetcaine El0c 12-15 -11-30 
American Optical ....Q50c 1-2 12-15 
American Stores ..... QO50c 1-3 12-1 
Amer. Zinc, Lead :& S...25c¢ 12-28 11-28 
Attias Gabe. 2065 sc0kck Q6Vc 12-20 11-28 
Automatic Vot. Mach...15c 12-10 11-30 

Te: ick cneuseame Y65c 12-10 ‘11-30 
Amer. Broadcast.-Par..Q25c 12-20 11-25 

DS vxicweectcat eae E20c 12-20 11-25 
Amer. Cyanamid....Q62%c 12-23 12-5 

BD Sit weesorw an -Sp37'4c 12-23 12-5 
Bigelow-Sanford 

Sree ro 25c 12-1 11-21 
Boeing Airplane ...... Q50c 12-9 11-25 

eer E50c 12-9 11-25 
Briggs & Stratton....Q60c 12-15 11-25 

errr "Y$1.20 12-15 11-25 
BUN BOOM, ..k.cs-cadencnl 40c 1-3 12-15 
Brown & Bigelow....Q25c 12-13 11-22 
Butte Copper & Zinc....60c 12-22 12- 8 
Cincinnati Mill. Mach...80c 12-1 11-21 
Chic. & Eastern IIll....Q25c 12-30 12-12 
Chic., Rock Island & 

Pacific R.R. ......Q$1.25 12-31 12-13 
Glevite’ Corp: ....52: - Y50c 12-9 11-28 
Columbia Broadcasting 

a Oe, eee 20c 12-9 11-25 

CSE GE: & ere Sees, 20c 12-9 11-25 
Continental Steel ...... 50c 12-15 12-1 

2: ae Y$1.20 12-15 12-1 
Cornell-Dubilier Elec..Q30c 12-30 12-15 

OR auecss ewes Oc 12-30 12-15 
Creole Petroleum ...... 75c 12-9 11-28 

S «cxuvedssa cen Sp75c 12-9 11-28 
Detroit Harvester Q30c 12-15 12 -1 
Distillers Corp.-Sea- 

NR 056 < 5:4n01¢ ee *30c (12-15 11-25 

DO 24's aap 48-56 *E50c 12-15 11-25 
Dresser Industries ..Q62%c 12-15 12-1 
Eastman Kodak ....... Oc 1-3 12- 3 

Rs on bee cesi alae E25c 1-3 12-3 
Edison Brothers ....... 40c 12-12 11-30 
First Nat'l Stores....Q50c 1-3 11-28 
Florida Pwr. & Lt......30c 12-27 12-2 
Fruehauf Trailer ....... 35c 3-1 2-14 
General Fireproofing ....$1 12-14 11-21 
Gen. Instrument . 12%c 1-16 12-15 
Gen. Telephone ........ 40c 12-31 12-2 
Gen. Tire & Rubber...Q50c 11-30 11-18 
Glen Alden ...5...6.0008c%% 10c 12-20 11-28 
Goodrich (B. F.)...... 55c 12-30 12- 6 
Geant (W. T.) ...%.% Q45c 12-22 11-29 
Gulf States Utilities..Q40c 12-15 11-21 
Hammermill Paper ..32%c 12-15 11-28 
Hershey Chocolate ...Q50c 12-15 11-25 

errr E75c 12-15 11-25 
Hollinger Cons. Gold.*Q6c 12-29 12-1 
Howe Sound .......... 55c 12-9 12-1 
Industrial Rayon ..... —_ 12-12 11-28 


International Paper.. 
Jaeger Machine ........ 50c 12-10 11-23 


Kansas Gas & Electric.30c 12-27 12- 2 
Kelsey-Hayes Wheel....60c 1-3 12-15 
Lamson & Sessions. . .Q35c 12-10 11-29 

EPO vc tnisdnbd cee E25c 12-10 11-29 
Lane Star Ges... casas Q35c 12-12 11-25 
Macy (R. H.) & Co..Q40c 1-3 12-5 
Maytas Co. . «issues Q50c 12-15 12-1 
Micromatic Hone ....Q25c 12-10 12-1 
Minnesota Mining & 

Manufacturing ..... Q45c 12-12 11-25 
eee ee 30c 12-7 11-30 















WHEN YOU SUBSCRIBE 
FOR PERSONAL SUPERVISORY 


INVESTMENT SERVICE 


(1!) Prepare a definite program based upon 
your objectives and resources, looking to 
capital enhancement, income, or both; 

(2) Analyze the portfolio already established; 


(3) Tell you how to recast it so as to bring 
it into line with current business and 
investment prospects, and in accord with 
your objectives; 


(4) 
(5) 
(6) 


Advise you, if your resources are entirely 
in cash, how to inaugurate your program; 


Tell you instantly when each new step is 
necessary; 


Keep a record of every transaction you 
make, and an accurate transcript of your 
investment position; 


(7) 
(8) 


Furnish monthly comment on your invest- 
ment program; 


Provide full consultation privileges, in 
person, by mail, or by wire, regarding 
any investment problem. 


© 
Mail us a list of your securities and let us ex- 
plain how our Personalized Supervisory Service 


will point the way to better investment results. 
The fee is surprisingly moderate. 


© 
YOU INCUR NO OBLIGATION 





SSESEESES, 


FINANCIAL WORLD 
RESEARCH BUREAU 


86 Trinity Place, New York 6, N. Y. 


Please explain (without obligation to 
me) how Continuous Supervision will 
aid me. 


My Objective: 


Income [] Capital Enhancement [] 


CcVet ete Cacie Ce One ae e828 RES 
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DIVIDENDS DECLARED 





Company 


Monarch Mach. Tool. .Q30c 
Monsanto Chemical ..Q25c 


Nat’l City Lines...... 040c 
National Food Prod...Q50c 
er oe Peer rs El0c 
National Standard ....Q50c 
Me ibkt caGudwarress E50c 
National Steel ........ O$1 


NH. 3 (le. @ St. L.....70 
Norfolk Southern Ry.. . 30 
Parker Rust Proof. .Q62/2c 
Parmelee Transport..Q12Y%c 
Penick & Ford Ltd... .$1.50 


i, sae 040c 
BPE xeGudsvsneveeves E40c 
Pennroad Corp. ...... $50c 


AP cacedasewiieinss Sp$1 
Pittsburgh Forgings ...25c 


Pitts. Metallurgical ..52%c 
Pub. Serv. El. & Gas. 045c 


» Pyle-National ....... Q30c 
f Reliance Mfg. .......... 10c 
DE cinawitenceccahes E25c 
Republic Steel ..... Q62%c 
Richfield Oil ......... QO75c 
WG) Aiscuieiedew dees Sp50c 
Rockwell Mfg. ....... Q50c 
St. Joseph Lead........ 75¢ 
St. Louis-San Fran... .37%4c 
Safeway Stores ...... Q60c 
Séeagtave Corp 6:4... Q30c 
Sears, Roebuck & Co..Q25c 
es erie E15c 
Shattuck (Frank G.).Q10c 


cicada satus see E10c 
Shoe Corp. (Amer.) ..Q25c 
South American Gold...15c 


Southland Royalty ..... 75¢ 
Stand. Oil (Ky.)..... Q50c 
ee er E65c 
Stokely-Van Camp ..... 25c 
Sunshine Mining ..... Ql5c 
Tennessee Corp. ....... 45c 
Te E22%c 
Texas Gulf Producing.Q15c 
DE cvintacepntewasna E15c 
Todd Shipyards ........ $1 
True Temper ........ Q40c 
Transue & Williams. ..Q25c 
errr ere E25c 
Union Elec. Co. 
PP ee eee eee Q35c 
i ae) ree El0c 
reer re $10c 
Lo ot arr 37tc 
U. . Gypsum ...... Q$1.50 
DER ib ineteren sane es E$2 
Uh. TE: vs eaecvass 50c 


Wheeling & Lake 

Erie Railway... .Q$1.4334 
Wisc. Pub. Serv.. .QO27%c 
Youngstown Steel 


N° ice Re aeulelance Q25c 
Sl ivedv bak whees E35c 
Virginian Railway ...Q75c 
PAO E37'%4c 
Washington Water 
TWA. nies vieutegeas Q45c 
Stock 
Hammermill Paper ....5% 
Monsanto Chemical ....2% 
Sears, Roebuck ........ 1% 
Tennessee Corp. .......3% 
Universal Match ...... 25% 
Veeder-Root ......... 20% 
Omitted 


International Mining. 





Pay- 
able 
12- 1 
12-15 
12-15 
12-10 
12-10 
1- 3 
1- 3 
12-10 
1l- 3 
12-15 
1- 2 
12-28 
12-14 
12-21 
12-21 
12-12 
12-12 
12-15 
12-14 
12-20 
1- 3 
12-20 
12-20 
12-21 
12-15 
12-15 
12- 5 
12- 9 
12-15 
12-15 
12-14 
1- 2 
1- 2 
12-16 
12-16 
12-15 
12-14 
12-15 
12-10 
12-10 
1- 1 
12-22 
12-21 
1-11 
12- 9 
12- 9 
12-15 
12-13 
12-15 
12-15 


12-28 
12-15 
12-15 

1- 2 
12-24 
12-24 
12-10 


2- 1 
12-20 


1-16 
12-15 
12-23 
12-23 


12-15 


12-30 
12-20 
12-30 

1-11 
12-22 
12-23 


Record 
Date 
11-18 
11-25 
11-25 
11-28 
11-28 
12-13 
12-13 
11-25 
11-25 
12- 1 
12-10 
12-16 
11-25 
12- 1 
12- 1 
11-18 
11-18 
12- 2 
12- 2 
11-28 
12- 9 
12- 8 
12- 8 
12- 1 
11-25 
11-25 
11-19 
11-25 
12- 1 
12- 1 
11-30 
11-23 
11-23 
12- 2 
12- 2 
11-30 
11-28 
12- 1 
11-30 
11-30 
12-20 
11-23 
11-30 
11-30 
11-25 
11-25 
12- 8 
11-30 
11-23 
11-23 


11-28 
11-28 
11-28 
12- 9 
12- 2 
12- 2 
11-21 


1-13 
11-30 


12-30 
12- 1 
12- 9 
12- 9 


11-25 


12-12 
11-25 
11-23 
11-30 
12- 1 
12-12 


*Canadian currency. E—Extra. Q—Quarterly. 
3~Semi-annual. Sp—Special. Y—VYear-end. 














Market growth 
and MARQUETTE 
growth 


a 22% 








increase in 
cement producing 


capacity 


Well started is a 
$16,000,000 Marquette 
expansion and improvement 
program which within a year will 
increase our annual producing capacity 

by nearly 3,000,000 barrels of portland cement. 

Every dollar and every barrel of this 22 per cent capacity 
increase will go to meet growing customer requirements in 


long established Marquette markets. 


This is sound expansion, centering on our plants in 
the Illinois-Wisconsin-Iowa-Missouri area where firm, proved 


demand justifies further capital investment. 


Mark J Marquette as 2 company to watch for sound growth. 


MARQUETTE Cement 





ONE OF AMERICA’S MAJOR CEMENT PRODUCERS 


Operating eight cement producing plants in 
Illinois, lowa, Ohio, Missouri, Tennessee, Mississippi and Georgia 


Annual capacity 13,600,000 barreis 
—and some 3,000,000 more on the way 


MAROUETTE CEMENT MANUFACTURING CO. e 20 N. WACKER DRIVE « CHICAGO 6G, ILL: 
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This anneuncement is neither an offer to sell nor a solicitation of an offer to buy these securities. 
The offer is made only by the Prospectus. 


$100,000,000 


Radio Corporation of America 


34%2% Convertible Subordinated Debentures 
due December 1, 1980 
Convertible into Common Stock at $50 per share 


The Debentures are being offered by the Corporation to holders of its 
Common Stock for subscription, subject to the terms and conditions set 
forth in the Prospectus. The subscription offer will expire at 3:30 P.M., 
E.S.T., on December 5, 1955. The several Underwriters may offer Deben- 
tures pursuant to the terms and conditions set forth in the Prospectus. 


Subscription Price 1024%2% 


Copies of the Prospectus may be obtained in any State only from such of the several Under- 
writers, including the undersigned, as may lawfully offer these securities in such State. 


LEHMAN BROTHERS LAZARD FRERES €? CO. 


November 18, 1955 

















RICHFIELD 
dividend notice 


The Board of Directors, at a meeting held November 15, 1955, 
declared a regular quarterly dividend of seventy-five cents per 
share for the fourth quarter of the calendar year 1955 and a 
special dividend of fifty cents per share on stock of this Corpora- 
tion, both payable December 15, 1955, to stockholders of record 
at the close of business November 25, 1955. 


Cleve B. Bonner, Secretary 


RICHFIELD 








O¢vl Corporation 


Executive Offices: 555 South Flower Street, Los Angeles 17, California 
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Street News 





Investors clamor to cast 
lot with Ford—Poses big 


responsibility on Street 


ever before has the financial 
N community lived in an atmos- 
phere of expectancy to equal the one 
created from the moment the Ford 
Foundation revealed plans for selling 
15 per cent of its interest in the Ford 
Motor Company. for a sum variously 
estimated between $400 million and 
$500 million. It will be another six 
weeks or so before any investment 
dealer can accept a firm offer to buy 
the stock, yet that fact has not 
stemmed the flood of telegrams, let- 
ters and telephone calls from inves- 
tors and speculators pleading for con- 
sideration when the subscription 
books are opened. 

The clamor to get into the hereto- 
fore exclusive Ford enterprise im- 
poses a great responsibility on the 
Fords and underwriters since, to 
carry out the aim of broad distribu- 
tion, stock will go into many hands 
that have never before held an equity 
security. The price tag they place on 
this block of stock will be the impor- 
tant thing. 



















Seven investment banking firms 
marshaling a total of around $100 
million capital have been selected to 
head the offering syndicate. The re- 
sponsibility for fixing the terms and 
allotting against subscriptions on a 
fair basis will rest with these seven. 
Blyth & Company, Inc., will handle 
the subscription books — among the 
most important assignments a bank- 
ing firm has ever been given. Blyth 
has climbed high in investment bank- 
ing ranks in the little more than two 
decades the profession has been oper- 
ating under the Securities Act. 


Episodes of the 1920’s involving 
Ford Motor foreign subsidiaries are 
cited to explain the present clamor 
for the parent company’s stock, sight 
unseen. The nearest any outsider 
could come to casting his lot with 


FINANCIAL WORLD 
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Ford was through the purchase of 
ford Motor Company of Canada 
stock. But the price was too high, so 
investment dealers conceived the idea 
of buying that stock, depositing it 
with a bank and issuing 100 certifi- 
cates of interest for each share. These 
certificates were sold to the public 
and a lively business was done. At the 
time Ford of Canada stock was sell- 
ing at $500 a share, certificates were 
being peddled at $6 to $7.50, markups 
of 20 to 50 per cent. The authorities 
in New York State brought action to 
curb that practice in 1925, but time 
washed out the complaint. By the 
spring of 1929 the full shares were 
selling as high as $1,100. 

Another episode was the March 
1929 offering of Ford Company of 
France stock after a 20-for-1 split, 
the parent Ford company retaining 
the Class B voting stock. Reports on 
the public reception to that offering 
described it as a “mad scramble.” 


What will the Ford Foundation 
do with the proceeds of the initial 
Ford Motor stock sale scheduled for 
next January? The avowed purpose 
of the transaction is to give the 
Foundation greater investment diver- 
sification. Even at this early date 
there has been some anxious talk 
about a possible upsetting of markets 
through this switch of so big an in- 
vestment interest. But people who 
have had a hand in big reshufflings of 
this kind profess no concern. 

They point out that the logical 
thing to do would be for the Founda- 
tio to put the whole proceeds into 
short term Government securities and 
tlen take their time about selecting 
and buying permanent investments 
for the fund. Thus, the only disturb- 
ance might be a temporary effect on 
the short Government paper market. 


Dividend News 


National Steel: Raised the quarterly 
payment from 75 cents to $1 payable 
December 10 to. holders of record No- 
vember 25. 

Public Service Elec. & Gas: Paying 
43 cents December 20 to stock of record 
November 28. Paid 40 cents in previous 
quarters. 

Tennessee Corp.: Declared 45 cents 

ayable December 21 to holders of rec- 

rd November 29, also an extra of 22%4 
ents and 3 per cent in stock payable 
anuary 11 to holders of record No- 
renber 30. Company paid 37% cents in 

ast quarters. 


OVEMBER 23, 1955 


‘The VALUE LINE | | Investment Survey | 
e VALUE LINE mn Mil Investment Surve 





Announcing 
A Complete Summary of all Value Line Advices on 


700 STOCKS 


[oa can now receive, without extra charge, the new 12-page Summary 
of Advices on 654 major stocks and 60 Special Situations just released to 
subscribers of The Value Line Investment Survey—with 1956 normal prices, based 
on estimated 1956 earnings and dividends for each stock. 

With this complete Summary you will now have the vital information you need 
for safer and more profitable investing in 1956 including: 


© The Value Line Survey’s current appraisal of each of 700 supervised stocks, 
showing which are currently Underpriced, which Overpriced, based on 
advance estimates of 1956 earnings and dividends. 

® Yield on 1956 estimated dividend. 


© Growth and Stability indexes and Quality Rank of each stock, based on Value 
Line’s exclusive measurements. 


®@ Each Stock’s appreciation potential 3 to 5 years ahead. 


This unusual Summary puts at your fingertips the conclusions reached in the 
894-page Value Line Survey, enables you to check your stocks against Value Line’s 
objective Measurements of value. 

Now is the time to take advantage of this current guide to more than 700 stocks, 
kept up-to-date weekly. It enables you to choose the strongest stocks for your own 
list—whether you invest for income, safety, appreciation or long-term growth. 


SPECIAL: You are invited to receive the latest 80-page Oil and Machinery 
issue AND the valuable Summary of Advices without extra charge under this 
Special Introductory Offer. In addition you would receive in the next 4 weeks 
new reports on over 200 stocks and 14 industries. Among the companies to 
be analyzed are: 


Standard Oil (N. J.) Texas Co. General Electric Radio Corp. of Amer. 
Standard Oil (Ind.) Sinclair Oil Westinghouse Elec. American Radiator 
Socony Mobil Oil Gulf Oil Johns Manville GiHette 

Phillips Petroleum Nat’l. Lead Nat’]. Distillers Parke, Davis 

Cities Service Nat’l. Gypsum Int’l. Telephone Sears, Roebuck 
Sterling Drug Goodyear Amer. Tobacco and 200 others 


$5 INTRODUCTORY OFFER 


Includes 4 weekly editions of the Value Line Survey—with a full-page Rating & 
Report on each of 200 stocks and 14 industries. It includes also a new Special 
Situation Recommendation, Supervised Account Report, 2 Fortnightly Commentaries, 
and 4 Weekly Supplements. (Annual subscription $120.) 


Plus the 12-page Summary of Advices AND the 80-page Oil and Machinery 
Issue at no extra charge 


Name 
' Address 
Gales os Boke Jes at 


The Value Line Survey is now used by over 13,000 individual 
and institutional subscribers throughout the world, including 
banks, trust companies, insurance companies and universities. 


Send $5 to Dept. FW-59 


THE VALUE LINE 


SURVEY 





Published by ARNOLD BERNHARD & Co., Inc. 


THE VALUE LINE SURVEY BUILDING 
5 EAST 44TH STREET, NEW YORK 17, N. Y. 














Eastman Kodak: Paying a quarterly 
of 60 cents and an extra of 25 cents 
January 3 to holders of record December 
3. Paid 50 cents in previous quarters. 


Goodrich (B. F.): Declared a quarterly 
of 55 cents payable December 30 to stock 
of record December 6; previously paid 
45 cents quarterly. 
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SGU arethe =| CORPORATE EARNINGS 
formerly Skilsaw. Inc. 
5033 Elston Ave., Chicago 30, Ill. EARNED PER SHARE 
Re testnvarciaf Portihle ON COMMON STOCK: 1955 1954 1-T-E CIRCUIT — co. 
’ PHILADELPHI 
Electric SKIL Tools 40 Weeks to October 8 apieetaian, ainbiblats 
Diisstde 2 ? PRE 
; 85th Consecutive Cash Dividend : nO a " = Lee The Board of Directors today de- 
e ° Ca mR E SE ee NTE  e : : clared the regular quarterly divi- 
e ; e Mational “TOR. icc ases%ss 2.47 2aF dend of 57% cents per share on the 
e The Board of Directors of « Standard Packaging ..... 1.45 1.34 4.60% preferred stock of the Com- 
* Skil Corporation on Novem- § Van Norman Co......... 0.94 0.72 mee ane ee gi te 
: ber 10, 1955, declared a quar- . Veeder-Root ............ 4.38 3.42 of business January 3, 1956. 
° terly dividend of 30¢ per share . i a ee Weeks by aaa COMMON DIVIDEND 
e on the Common Stock, Ppay- e . Sol El Nea al oa 3. 25 1 The Directors also declared a quar- 
e e T ung-Sol BACRAIAC, -b.xtecstaeis 30 . terly dividend of 20 cents per share 
able December 19, 1955, to . coak 
e ° 12 Months to September 30 on the outstanding cotamos stoc 
e stockholders of record Novem- ¢ Amer. N 1 4 36 of the Company, payable Decem- 
a) @ Amer. Natura Gas. tenes 3.46 3. ber 1, 1955 to shareholders of record 
e ber 30, 1955 € Baltimore Gas & Elec.... 4.50 3.57 at the close of business November 
* An extra cash dividend of $ Berkshire Hathaway ..... 0.13 0.29 18, 1955. 
e 35¢ per share was also de- e pa & meron =o CET eee me Pas Se 
e e 1e +dj : 25 ecretary 
e clared, payable December 19, e scasouanigh mapa sr geplatala rar s ; se 
$ 1955, to stockholders of record xf aoe Teleddar ile 734 85 macinancadbactator 
¢ November 30. 1955 : Gulf States Utilities...... 2.09 1.89 
. North. States Pr. (Minn.) 1.11 1.00 
Ralph B. Brundrett RY ( [A Pacthe Lighting 2.0.0.4. 2.62 2.10 ih Jl DE SOTO 
Treasurer “SONS Public Service (Indiana). 2.42 2.35 nape : ii tag 
, re Southern Natural Gas.... 2.16 1.86 TRUCKS IMPERIAL 
Wisconsin Pub. Service.. 1.67 1.44 TST TIT THON OTHER COMORATION 
a ae 9 Months to September 30 
Air-Way Industries ..:... 70.31 70.40 
Aloo ProGarts ..seecscss 1.12 1.39 piece y seer 
Allied. Products ......... 2.28 2.26 
American Tee ...606i660 1.21 0.97 . : 
_—— eonen @ Qa Amer. Machine & Fdry... 0.96 1.13 rennet “ ree Np ang ee fe 
iti E Amer. Metal Co.......... 3.34 1.79 ensaagec gic tea corte Base. Beye 
Amer. Metal Products.... 2.36 2.07 7 ee ee : 
American Radiator ...... 133 1.20 an) oe + 
Amer. Smelt. & Refining. 3.77 2.32 the dividend of a 
DIVIDEND NOTICE American Tobacco ...... 5.54 451 ES ee ee | 
heeicen Vas 3.43 1.04 last five quarters. The total of $1.75 
Notice is hereby given that divi- Agelior Peet hohe... ime 1.21 is payable December 13, 1955 to : 
dends in the respective amounts per Aniincsin Prichant Oil aro 3.95 312 shareholders of record November 
share set out below, have been de- Armco Steel ae 4.28 2.80 15, 1955. | 
clared payable January 1, 1956, to Bangor & ion, 432 3.32 NICHOLAS KELLEY, Jr., | 
shareholders of record at the close Rea On of Colk........ 0.31 0.39 Secretary | 
of business, December 1, 1955, on eee Ss 313 0.84 November 4, 1955. 
the following outstanding shares of eS ene 1.50 3.02 j 
ABITIBI POWER & PAPER Bristol-Myers Pe IeG 2.30 1.21 eeeoevoeve02e2e02888 8&6 8 6 @ 
COMPANY LIMITED: Brunswick-Balke-Collender 1.73 0.75 | « ° 
Preferred 28'4¢ per share Buckeye Pipe Line....... 1.43 1.31 " . 
Common 37! h Bucyrus-Erie ............ 2.81 2.38 FIRTH C ARPET 
By athe 2 2h ina Burroughs Corp. ........ 1.49 iz i” “4 
os 
L. B. POPHAM, Secretary || CampbcllcRed Lake... *023 #018 | « COMPANY, NEW YORK,N.Y. | Bh 
Toronto, November 10, 1955 Carey (Philip) Mfg...... 2.34 2.21 | e DIVIDEND NOTICE e ; 
Cerro de Paseo..:......- 4.43 1.90 | e The B , e 
Chicago Rivet & Machine. 237 1.55 | . the Boardof Directors has declared ( 
Clark Controller ........ 0.97 1.40 a dividend of 10 cents ($.10) plus ° I 
Commercial Credit ...... 5.15 489 | ® a year-end extra of 5 cents ($.05) ° } 
Consolidated Cigar ...... 2.73 2.72 | © pershareonthe common stock, pay- ° 7 
Copper Range ..:..-..... 2.93 1.16 | © able December 15, 1955 to stock- ° 
§ Creetent Cer. 22. ceieccs 7.87 4.86 ® holders of record November 30, e = 
Let this Research Help You Crown Cork & Seal...... 0.71 0.71 | © 10955. The transfer books will not ° 
° Curtiss-Wright ......... das 144, 3° «& e 
to Stock Market Profits Decca Records /......... 1.50 ei ee 
GRAPHIC STOCKS “< November De Ville Go. 5 och ook 2.34 me iw W. W. HARTS, Jr. . 
2 ey ere 3.90 3.51 Treasure 
1 OOT1 CH ARTS ee eee 0.78 039 | ° we 
. ? SWE Ae EE cc kvesos sds 1.22 O95 ;, CS SFT, 2989 2 OSE S98 
showing thly highs, 1 a i —_ ; 
dividends — mele cor many os VOLUME on tm Bove : 'B oe ae : on am . 
virtually every active stock listed on N. Y. ec. storage attery.... 7 88 MNS. ° 
Stock Exchange and American Stock Exchange Fairchild Camera & Inst.. 1.68 2.58 Johns-Manville 
covering nearly 12 full years to November 1, Fairchild Engine @- Air... 1.11 1.09 : 
1955. Also showing 9 months earnings on all Fawick C 0.52 0.46 Corporation 
stocks, where available. Firth C aby Sees 0.60 0.03 DIVIDEND 
- si ir BIQICL ~.io sige ss sia's . : err 
Single Copy (Spiral Bound). ..$10.00 Fruehauf Trailer ae 271 2.05 The Board of Directors declared a dividend 
Yearly (6 Revised Books)..... $50.00 Gabriel Co 0.09 0.13 psd med ogee et Ee nat tame 
Ae E ’ in om thereto, i 
Order Today for Prompt Delivery Gaylord Container ....... 2.26 1.93 $1.25 on the coaintinn Benth, both payable 
F. W. STEPHENS General Finance ......... ay 1.18 ne tc Ge a ii al lig 
87 Nassau St., New York 38 BE3-9090 || Goodrich (B. F.)........ 2. ROGER HACKNEY, Treasurer 
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CORPORATE EARNINGS| 





EARNED PER SHARE 
ON COMMON STOCK: © 1955 1954 


9 Months to September 30 


Kennecott Copper ....... $7.58 $5.36 
Lamson & Sessions....... 3.65 2.34 
cSt. Be ere 2.83 2.92 
Laee-Bett Co, co. sccc cds 3.05 2.42 
BECCA GOtR. cawesicccess 1.48 1.62 
McIntyre Porcupine ..... *2.43 *2.15 
McQuay-Norris ......... 1.65 1.06 
Merritt-Chapman & Scott. 1.66 1.60 
Middle States Petrol..... 0.36 0.55 
Minnesota Mining & Mfg. 2.99 2.11 
Minn. & Ontario Paper... 3.78 3.36 
Motorola, Inc. ........... 2.52 2.37 
Munsingwear, Inc. ...... 0.98 0.38 
National Container ...... 1.59 0.67 
Nat'l Cylinder Gas....... 1.61 1.66 
Nat'l Dairy Products..... 222 2.16 
Nat’l Malleable & Steel... 3.17 D0.01 
Nat’! Motor Bearing..... 1.33 1.71 
New Jersey Zinc......... 1.89 1.33 
N. Y. Honduras Rosario.. 6.71 7.56 
Northwest Airlines ...... 2.00 1.57 
Gxuford Pager ........... 3.08 2.93 
Panhandle Of ...6. 06.2.5 0.37 0.42 
Parmelee Transportation.. 2.24 2.11 
Pittsburgh Coke & Chem.. 2.26 0.32 
Richfield OF] .5..:.....%. 5.67 4.57 
Te RE ok Vivi vccewis 3.18 1.94 
Robertshaw-Fulton ...... 1.99 1.97 
Sangamo Electric ....... 2.43 1.67 
Signal Oil & Gas......... 1.74 1.88 
Southern Production .... 1.90 1.88 
SN, BO ciniaenaae 0.91 D1.42 
Standard Oil (Indiana).. 3.16 2.62 
Standard Oil (Ky.)...... 3.66 3.66 
Timken Roller Bearing... 6.70 3.06 
Bre GO bi evceccesees cn 1.28 2.07 
Trans World Airlines.... 1.54 2.58 
United Aircraft Corp..... 4.49 3.68 
U.S. Teepirteses ccs. scs 1.25 0.44 
of = eee 3.47 3.05 
U. S. Smelt., Refining.... 4.28 2.06 
Vanadium Corp. ......... 3.18 1.71 
Va. Iron, Coal & Coke... 0.94 0.35 
Wallace & Tiernan....... 1.49 1.30 
Walworth Co. .......... 0.98 D0.17 
West Va. Coal & Coke... 146 D014 
White’s Auto Stores..... 1.26 0.92 
Li. 2 eee 4.18 3.21 
White Sewing Machine.. D0.01 D0.95 
Woodley Petroleum ..... 1.08 0.58 


6 Months to September 30 
Champion Paper & Fibre.. 2.51 1.93 
Hall (W. F.) Printing... 1.15 0.74 
McKesson & Robbins..... 1.79 1.51 





*Canadian currency. ftAdjusted for 100% stock 
dividend paid in October. D—Deficit. 
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| INTERNATIONALSALT 
COMPANY 
DIVIDEND NO. 166 
A dividend of TWO DOLLARS 
;|| a share has been declared on the 
{| capital stock of this Company, 
payable December 21, 1955, to 
stockholders of record at the 
close of business on December 
1, 1955. The stock transfer 
books of the Company will not 
be closed. 
HERVEY J. OSBORN 
Exec. Vice Pres. & Sec’y. 
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This advertisement is neither an offer to sell nor a solicitation of an offer to buy any of these securities. 
The offering is made only by the Prospectus. 


Marquette Cement Manufacturing Company 


262,500 Common Shares* 
$4 Par Value 


*Of which 12,500 shares 
are outstanding 





Price $34.75 per Share 





Copies of the Prospectus may be obtained in any state from such of the several Underwriters 
including the undersigned, as may lawfully offer the securities in such state. 


A. G. Becker & Co. 

The FirstBostonCorporation Blyth &Co., om Equitable Securities Corporation 
Glore, Forgan & Co. Hemphill, Noyes & Co. Kidder, Peabody & Co. 
Ladenburg, Thalmann & Co. Lehman Brothers 
Merrill Lynch, Pierce, Fenner & Beane Stone & Webster Securities Corporation 


Union Securities Corporation White, Weld & Co. Dean Witter & Co. 
November 15, 1955 











Every Week The Coming Year 
With The Unforgettable Gift - 


FINANCIAL WORLD 


$20 GIFT 


A year’s subscription includes 52 week- 
ly copies of FINANCIAL WORLD, - 
12 monthly copies of “Independent 
Appraisals,’’ Personal Advice-by-Mail 
Privilege, and new $5 “Stock Facto- 
graph’? Manual, 41st Edition. 





$11 GIFT 


A 6-months’ subscription includes 
26 weekly copies of FINANCIAL 
WORLD, 6 monthly copies of ‘“‘Inde- 
pendent Appraisals,’’ Persenal Advice- 
by-Mail Privilege, and new $5 “Stock 
Factograph”” Manual, 41st Edition. 


MAIL GIFT ORDERS NOW, BEFORE HOLIDAY RUSH 














Gift Card sent with Your Best Wishes 





DER EYRE Dae De EE BRED EERE BR RE DER BRE REE BER RE DER RR RR RE OS : 

: FINANCIAL WORLD, 86 Trinity Place, New York 6, N. Y. (Nov. 23) : 
: (1 For enclosed $20 check (or M.O.) please send FINANCIAL WORLD one year to: 
: ( For enclosed $11 check (or M.O.) please send FINANCIAL WORLD 6 months to: : 
re Peres Peer Se ee Pee PEE eee Ey ery Ree ty Cee er Perr r Le 
: NE isi iti ae x0 ea ARR ea bie ed 146g BRORRE AAT OL ad as a kee Ss ReeeeR 
NN eis isn enereidnatecee ti Zone...... A One : 
= ( Check here if gift subscription is NEW ....[] Check here if RENEWAL : 
Xe Send GIFT CARD to arrive just before Christmas with Best Christmas Wishes 
: ee sinha nha kK hada Cana Rese MEECEs ORAM 6 diuae CR wehinn Vana akee 


s 
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STOCK FACTOGRAPHS 





The Cooper-Bessemer Corporation 





Incorporated: 1929, Ohio, to consolidate busi- 
nesses established in 1833 and 1900. Office: 


North Sandusky Street, Mt. Vernon, Ohio. An- 


nual meeting: Last Monday in April. Number 
of stockholders: 3,304. 

Capitalizatien : 

Reon OR IPE 5 icivias nates cinins se peace $1,800,000 


Common stock ($5 par)........... 543,680 shares 


Business: Manufactures gas, gas- 
diesel and diesel engines; engine-driven 
and motor-driven centrifugal compres- 
sors, high-pressure liquid pumps, etc. 
Marine, generating, oil line, heavy 
chemical, earth-moving and rail trans- 
portation are among principal applica- 


tions. Maintains branches in Canada, 
Venezuela, Brazil and Mexico. 


Financial Position: Working capital 
June 30, 1955, $13.7 million; ratio, 
3.7-to-1; cash, $2.0 million; inventories, 
$9.1 million. Book value of stock, 
$37.28 per share. 


Dividend Record: Payments in 1920- 
30; 1941-45; 1947 to date. 


Outlook: Although company will con- 
tinue to participate in the growth of 
the oil, natural gas and heavy chemical 
fields, sales and earnings will follow a 
cyclical pattern as in the past. 


Comment: Shares are volatile. 


*DATA ON STOCK 


Years ended Dec. 31: 


’ Earnings Dividends Price Range 


1948.... 7$6.51 $0.79 17%—10% 
1949.... $5.44 §144 19 —12% 
1950.... 45.06 §1.57 21%—17% 
1951.... 45.86 §1.77 30%—25% 
1952.... 4.54 §193  28%—24% 
1953.... 4.52 2.00 28%—19% 
1954.... D020 1.50  25%—19 
1955.... $2.27 x1.00 x28 —20% 





*Adjusted for all stock dividends. }+Before re- 
serves for increased plant investment costs, $0.74 
epch yerr. tNine months to Sept. 30 vs. $0.30 in 
like 1954 period. §Paid stock dividends: 50% 
in 1949, 10% in 1950, 10% in 1951, 5% in 1952. 
x—To November 16. 





National Dairy Products Corp. 





Incorporated: 1923, Delaware, as consolidation 
of several established companies. Office: 260 
Madison Avenue, New York 16, N. Y. Annual 
meeting: Third Thursday in April. Number of 
stockholders: 63,177. 


Capitalization: 
Long term debt.........c..00- $98,650,000 
Capital stock ($5 par)......... 13,485,195 shares 


Business: Ranks as nation’s largest 
dairy company. When last reported 
fluid milk and cream accounted for 
about 30% of sales; cheese, 25%; ice 
cream, 13%; butter, 6%; and all other 
26%. Brands include Sheffield, Sealtest, 
Philadelphia Cream Cheese, Parkay, 
Casino, Breyers, Miracle Whip, Kraft, 
Breakstone, Velveeta, Old English, 


MacLaren’s Imperial, Jay and Deer- 
foot, Eggs are also distributed. 

Financial Position: Working capital 
December 31, 1954, $166.7 million; ra- 
tio, 3.2-to-1; cash, $61.3 million; U.S. 
Govt’s, $20.1 million; inventories, $111.9 
million. Book value of stock, $19.91 
per share. . 

Dividend Record: Payments 1924 to 
date. 


Outlook: Sales and earnings will con- 
tinue to reflect level of disposable in- 
come. Less reliance on fluid milk 
operations, continued addition of 
larger proportion of more profitable 
food items, acquisition of companies 
with good profit records should favor- 
ably affect future operations. 


Comment: Shares are a quality is- 
sue providing steady income with 
growth potential 


*DATA ON STOCK 
Years ended Dec. 31: 


Earnings Dividends Price Range 
1948... .7$2.02 $0.90 16 —12% 
1949.... $2.63 1.10 195.—13% 
1950.... $2.57 1.40 25 —18 
1951.... $2.08 1.45 25 %—22% 
1962... 6s. Bas 1.50 30 —24% 
1963.... S22 1.50 334%4—28 % 
jh: CB iy | 1.55 44%—31% 
1955.... §2.22 71.60 ]4385%—37% 





*Adjusted for 2-for-1 stock split in 1954. Ex- 
cludes foreign subsidiaries. {Restated by com- 
pany. §Nine months to September 30 vs. $2.16 
in like 1954 period. {To November 16. 





Pacific Finance Corporation 





Incorporated: 19381; established 1920. Main 
office: 621 South Hope Street, Los Angeles a. 
Cal. Annual meeting: Third Tuesday in March. 
Number of stockholders : Preferred, 483; com- 
mon, 3,725. 


Capitalization: 
ne ee eae *$93,950,000 
{Preferred stock 5% cum. 

TRIO D OED | ncdnensusncnccescduan 19,421 shares 
Common stock ($10 par)....... 1,082,645 shares 





*Excludes $158.3 million notes payable (unse- 
cured). fCallable at $104. 315,937 shares (29%) 
owned by Lockheed Aircraft Corp. 


Business: Lends money. principally 
on auto purchases but also finances re- 
tail time sales of home appliances and 
other products. Operates 218 offices 
in 18 Western, Midwestern-and South- 
western states. Of $421,638,355 busi- 


ness volume in 1954, retail loans and 
discounts accounted for 42.9%; whole- 
sale, 30.6%; consumer loans, 24.7%. 


Financial Position: Balance Sheet 
Items September 30, 1955: cash and 
equivalent, $40.1 million; receivables 
(net), $286.1 million; short term notes 
payable, $158.3 million. Book value of 
common stock, $31.50 per share. 


Dividend Record: Regular payments 
on preferred stocks since issuance; on 
common, 1931-43; 1947 to date. 


Outlook: Above-average population 
and industry growth on the West Coast 
is an important favorable factor. But 
intense competition (especially from 
the Bank of America) will probably 
continue to squeeze profit margins, 
which have been among the lowest in 
the industry. 


Comment: Preferred is of medium 
investment quality; common has income 
appeal with growth potential. 


DATA ON COMMON STOCK 


Years ended Dec. 31: 
*Earn- fEarn- Divi- 


ings ings dends tPrice Range 


1948.. $3.39 ... $1.75 21%—15% 
1949.. 3.22 $3.23 1.80 21%—18 

1950.. 3.51 3.51 2.00 23 —15% 
1951.. 2.79 3.54 2.00 25%—16% 
1952.. 3.42 3.96 2.00 30%—25% 
1953.. 3.67 3.80 2.00 30%—25% 
1954.. 3.40 3.41 2.00 40 —28% 
1955.. §3.32 . 92.00 944% —37% 





*On stock at ends of respective periods. 7On 
average shares. {Listed N. Y. Stock Exchange 
January 12, 1948; previously on Los Angeles 
Steck Exchange. §Nine months to September 3( 
vs. $2.41 in like 1954 period. {To November 16. 





Wheeling Steel Corporation 





Incorporated: 1920, Delaware, to combine three 
established companies. Office: Wheeling, West 
Virginia. Annual meeting: Last Wednesday in 
April. Number of stockholders: Preferred, 4.809 ; 
common, 8,405. 


Capitalization: 
tet Sie on ook hake eenceen ee $51,469,800 
*Prior preferred stock $5 cum. 

[MD WRED casndsavsccaccsecy cece 357,526 shares 
Common stock (no par)......... 1,756,162 shares 





*Callable at $105. 


Business: A medium sized fully in- 
tegrated producer of lighter types of 
steel, mainly sheets, tin plate and pipe. 
Chief outlets are the container, -con- 
struction and automotive trades. Has 
an interest in Iron Ore Company of 


30 


Canada to develop concessions in Que- 
bec and Labrador. Ingot output in 1954 
was 1.6 million net tons vs. 1.8 million 
tons in 1953. 

Financial Position: Working capital 
September 30, 1955, $71.9 million; 
ratio, 3.0-to-1; cash, $12.5 million; U.S. 
Gov’ts, $16.9 million; inventories, $59.6 
million. Book value of common stock, 
$75.28 per share, adjusted for later 
stock dividend. 

Dividend Record: Regular payments 
on preferred; on common 1920-21; 
1929-30, and 1941 to date. 

Outlook: Operations will continue to 
parallel the over-all trend of industrial 
production, with wide earnings varia- 
tions continuing over the longer term. 


Comment: Preferred is a _ business- 


man’s holding; common is speculative. 


*DATA ON COMMON STOCK 


Years ended Dec. 31: 

Earnings Dividends Price Range 
1948.... 7$8.45 $0.82 21 —13% 
1949.... 3.88 1.45 175—10% 
1950.... 710.54 §1.45 32%—16 
1951.... 9.96- 2.78 42%—30% 
1952.... 5.85 2.73 37%—29 's 
1953.... 6.81 2.73 36%4—27 % 
1954.... +4.98 2.73 49 %—27 % 
1955.... $498 §92.73  54%—44% 





*Adjusted for 2-for-1 stock split in 1950 and 
all stock dividends. fIncluding net profits from 
sales of assets, $0.10 in 1948, $0.05 in 1950, $0.27 
in 1951, $0.04 in 1952, $0.44 in 1958; net losse 
$0.01 in 1949, $0.07 in 1954. tNine months t 
September 30 vs. $3.16 in like 1954 period. 
$Paid stock dividends: 25% in 1950, 10% in 
1955. {To November 16. 
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Concluded from page 7 D a You Ouwm 


growth of the domestic sugar mar- > 
ket. But it should be borne in mind THESE ST CKS - 


that profits in the sugar refining busi- 


ness are not necessarily tied to vol- Should You Buy, Hold, or Sell 
ume (witness National’s results last Th Acti I rs) 
year) and _ better merchandising ese ive issues: 
might well . ffset nny advers e effects Amer Airl Gen Elec Phillips Pet United Air L 
of changes in sugar legislation. Amer Cyan Gimbel Pure Oil Union Carb 
: ’ Amer Gas & El Gen Dynam Reynolds Met Sperry Rand 
Basic Differences Burroughs Cent & SW Radio Corp Spencer Chem 
Carrier Beckman Ins Nat Gypsum St Jos Lead 
As the table on page 7 shows, peg fe Ohio a - orb — — ene i 
‘ : : Col Bdcast ay Dept St acific Lt ompson Pro 
sales and a of American Sugar Coca Cola Mission Cp South Nat Gas_ Sinclair Oil 
Refining have grown faster than Na- Amer Tel Monsanto Royal Dutch Southern Co. 


tonats m the geatwar period. in HOULD these stocks be bought or sold in view of recent 


the first half of this year, American market developments? Our new Report gives pertinent 
reported a gain while National had information that will help you make profitable decisions. 
a small decline in per share earnings Get latest UNITED Opinion ratings on these active issues. 


compared with the corresponding Other timely features in our current report include ‘6 


year-earlier period. In addition to Suialie — at ae Fame — Well — Highs 

ge ee : for the Year;’’ ‘‘Profit Opportunities in ectronic 
basic differences in size and operating Stocks,’’ with 4 Low-Priced Growth Issues Recommended; 
set-up, the capital structures of the ‘12 Stocks Most Favored by Other Authorities;” and Out- 
two firms also are distinctly different. look for Business and the Stock Market. 
American has a large issue of $7 non- Send only $1 for your copy of this Special Report. In 
callable preferred ahead of its com- addition you will receive without extra charge the next four 
mon stock (providing common earn- issues of the weekly UNITED Business and Investment Report. 
ings with considerable leverage), Cre ape) 


while National is virtually free of |" FILL OUT COUPON AND MAIL TODAY WITH ONLY $1 ~~ — 
senior capitalization. 

American Sugar Refining is cur- 
rently selling at 100, its postwar peak, 
to yield exactly five per cent from 
the recently increased $1.25 quarterly 


» @ dividend. National Sugar, at 36, is UNITED BUSINESS SERVICE 


» @ quoted below its 1946 peak and af- 210 NEWBURY ST. BOSTON 16, MASS. 


fom ds a. more generous return 56 SE Serving more business men and investors than any other advisory service, 
per cent on the basis of the regular precees 


$2 annual rate and 6.9 per cent in- 
cluding the 50-cent extra which has 


been paid for several years. Both ‘ 
_ 9 issues have speculative characteristics AMERICAN LOM PANY 
e @ but qualify fcr inclusion in reason- ant 
S Preferred Dividends 


« @ able amounts in a businessman’s port- 
; 7 ts — a = Pore The Board of Directors of American Cyanamid Company today declared 
folio. a quarterly dividend of eighty-seven and one-half cents (87%44¢) per 
share on the outstanding shares of the Company’s 312% Cumulative 
Preferred Stock, Series B, a quarterly dividend of ninety-three and 
e. three-quarter cents (9334¢) per share on the outstanding shares of the 
Company’s 334% Cumulative Preferred Stock, Series C, and a quarterly 
dividend of eighty-seven and one-half cents (8714¢) per share on the 
outstanding shares of the Company’s 312% Cumulative Preferred Stock, 
Series D, payable January 3, 1956, to the holders “ such stock of 
record at the close of business December 5, 1955. 
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%, Common Dividends 

The Board of Directors of American Cyanamid Company today declared 
ly 1. A quarterly dividend of sixty-two — — (6214¢) 
8 per share on the outstanding shares of the Common Stock of the 
3 SOUTHERN PACIFIC COMPANY Company, payable December 23, 1955, to the holders of such 
3 stock of record at the close of business December 5, 1955; 
5 DIVIDEND NO. 152 ant 
A QUARTERLY DIVIDEND of Seventy-five 2. A special dividend of thirty-seven and one-half cents (3712¢) 
sil Cents ($.75) per share on the Common Stock per share on the outstanding shares of the Common Stock of the 
as of this Company has been declared payable at the Company, payable December 23, 1955, to the holders of such 
2 Treasurer’s Office, No. 165 Broadway, New York stock of record at the close of business December 5, 1955. 
a4 6, N. Y., on December 19, 1955, to stockholders 
i of record at the close ef business November 28, R. S. KYLE, Secretary. 
od fy 1255: New York, November 15, 1955. 


E. J. GOODWIN, Treasurer 
New York, N. Y:, November 17, 1955. 
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Common and 
Preferred Stock Dividends 


The Board of Directors of Safe- 
way Stores, Incorporated, on 
Nov. 8,1955, declared the fol- 
lowing quarterly dividends: 


60¢ per share on the 
$5.00 par value Com- 
mon Stock. 


$1.00 per share on the 
4% Preferred Stock. 


$1.0714 per share on 
the 4.30% Convert- 
ible Preferred Stock. 


The CommonStock dividend is 
payable Dec. 15,1955 to Stock- 
holders of record at the close 
of business Dec. 1, 1955. Div- 
idends on the 4% Preferred 
Stock and 4.30% Convertible 
Preferred Stock are payable 
Jan.1,1956to Stockholders of 
record at the close of business 
Dec. 1, 1955. 


DRUMMOND WILDE, Sec. 
sh November 8,1955 
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FINANCSC COMPANY 





COMMON STOCK DIVIDEND 
83rd Consecutive Quarterly Payment 

_The Board of Directors of Seaboard 
Finance Co. declared a regular quar- 
terly dividend of 45 cents a share on 
Common Stock payable January 10, 
1956 to stockholders of record 
December 22, 1955. 


PREFERRED STOCK DIVIDEND 


The directors also declared a regu- 
lar quarterly dividend of $1.1834 on 
the $4.75 Sinking Fund Preferred 
Stock, payable January 10, 1956 to 
stockholders of record December 22, 


1955. 
A. E. WEIDMAN 
Treasurer 


October 27, 1955 
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MANUFACTURING co 


«tend No. 103 
Dividend 03 of Forty 


Common 

Jared, payable 

poses eo 8 es stockholders 
f record December 15, 1955. 

° M. B. LOEB, President 


Brooklyn, N. ¥. 
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1 120 
Adjusted for 1947-49 = 100 115 
1947 1948 1949 1950 1951 1952 1953 194 J} F MAM J J AS ON D 
° c 1955. ~ 1954 
Trade Indicators Oct. 29 Nov. 5 Nov. 12 Nov. 13 
Disoctrsc Coto CHW) snack sc cvcctcncvccces 10,659 10,853 10,878 9,197 
i. rrr rrr 835,396 808,709 +830,000 696,026 
§Steel Operating Rate (% of Capacity)........ 99.4 99.6 98.8 79.3 
§Steel Production Index (1947-49—=100)...... 149.4 149.7 148.4 117.8 
‘ 5 1954 
Oct. 26 New 2 Nov. 9 Nov. 10 
{Commercial Loans ...... { Federal Reserve } $25,124 $25,303 $25,485 $21,133 
{Total Brokers’ as Bank Members i 3,811 3,934 3,841 3,166 
{Demand Deposits ....... 94 Cities 57,066 56,394 55,955 55,573 
{ Brokers’ Loans (New York City)............ 1,828 1,901 1,839 1,607 
000,000 omitted. §As of the following week. {Estimated. 
Market Statistics— New York Stock Exchange 
Closing Dow-Jones — 1955 . c 1955 — ——~ 
Averages: Nov. 9 Nov. 10 Nov. 11 Nov. 14 Nov. 15 High Low 
30 Industrials .. 473.90 472.52 476.54 484.88 487.07 487.45 388.20 
20 Railroads .. 156.19 156.08 159.60 161.81 161.09 164.29 137.84 
15 Utilities 64.27 64.31 64.68 64.83 64.75 66.68 61.39 
65 Stotks ...... 167.79 167.51 169.53 171.90 172.06 173.51 144.29 
— 1955 . 
Details of Stock Trading: Nov. 9 Nov. 16 Nev. 11 Nov. 14 Nov. 15 
Shares Traded (000 omitted)......... 2,580 2,550 2,000 2,760 2,560 
Oe. i rere ree 1,226 1,194 1,074 1,216 1,198 
Number of Advances................ 561 489 582 615 412 
Number of Declines................. 404 458 268 368 521 
Number UnmcRameed ....0..cccscceses 261 247 224 233 265 
oe ae. re 32 42 38 58 31 
Re RE Fe kG Fa Wo wane eddies 17 18 7 10 
Bond Trading: 
Dow-Jones 40-Bond Average........ 99.05 99.05 99.69 99.15 99.13 
Bond Sales (Q00 omitted)............ $4,690 $4.250 $3,430 $4,420 $3,690 
ie 1955 -—— 1955 —— 
*+Price-Earnings Ratios: Oct.12 Oct.19 Oct. 26 Nov. 2 Nov. 9 High Low 
50 Industrials ...... 11.98 12.14 12.21 12.21 12.93 13.71 11.21 
20 Railroads ....... 7.68 7.82 7.86 7.77 8.14 11.74 7.68 
20 Utilities ......... 15.01 15.13 15.18 15.32 15.54 16.50 15.01 
*+Common Stock Yields: 
50 Industrials ...... 3.86% 382% 380% 402% 3.93% 4.38% 3.49% 
20 Railroads ....... 5.09 4.99 4.97 5.17 4.97 5.18 4.45 
Oe UENOE i ikaiccens 4.71 4.68 4.66 4.61 4.60 4.71 441 
Pe OWENS i kcadess. 4.00 3.96 3.94 4.12 4.04 4.44 3.64 
* Average Bond Yields: 
SS eee ee 3.083 3.093 3.087 3.077 3.066 3.125 2.879 
ST Pere eee ee 3.318 3.322 3.314 3.318 3.295 3.362 3.151 
Ss Peepers ae eee 3.563 3.567 3.553 3.577 3.565 3.577 3.471 





*Standard & Poor’s Corporation. {For latest figures see page 17. 


The Most Active Stocks—Week Ended November 15, 1955 


GRICE AN MM OUT Se folds sos oc, ow ape ie wis Ee 
Chrysler Corporation 
IN RIDE PRC ow hacen dca chek imacses 
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Standard Oil (New Jersey) 
Westinghouse Electric 
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Electric & Musical Industries 
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Shares 
Traded 


639,700 
125,700 
108,400 
107,800 
103,100 


Nov. 7 


22% 
35% 


Nov. 15 


5234 
9834 
12 
100% 
571 
52 
148% 
56% 
22% 
3% 
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Net 
Change 
+5% 
44 
+3 
+43 
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a= % 
+118 
—24 
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Looking for gifts that say 
“Merry Christmas” 
over and over again? 


Site of tial anv your beat buy, Sores why... 


When you give gifts of steel you can 
be sure they will last longer. That’s 
because steel is one of the most dur- 
able metals there is. 

Gifts of steel won’t break or shatter. 
They keep their original shape and 
beauty better. And because they are 
lasting gifts, they will be remembered 
és Christmas gifts years later. 

As a leading supplier of basic steels 


NATIONAL STEEL 


GRANT BUILDING 


necessary to manufacture these prod- 
ucts, we help make possible a wide 
variety of beautiful, long-lasting gifts 
such as you see above. 

At National Steel it is our constant 
goal to produce better and better steels 
—America’s great bargain metal—of 
the quality and in the quantity wanted 
. . . when it is wanted . . . at the 
lowest possible cost to our customers. 

















NATIONAL 
STEEL 








SEVEN GREAT DIVISIONS 
WELDED INTO ONE COMPLETE 
STEEL-MAKING STRUCTURE 


Great Lakes Steel Corporation « Weirton 
Steel Company « Stran-Steel Corporation « 
Hanna Iron Ore Company « National Steel 
Products Company « The Hanna Furnace 
Corporation ¢ National Mines Corporation 





CORPORATION 


PITTSBURGH, PA. 





